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FINANCE AVAILABLE
SUBJECT TO OUR NORMAL LENDING CRITERIA - SPECIAL CONDITIONS APPLY

ONLYONLY $39900
OROR $9.66 PER WEEKPER WEEK

134RR-6187367AA

BULK PURCHASE
HUSQVARNA
137E Chainsaw

NO DEPOSIT - BASED ON 12 MONTH TERM

• 14” bar • 36cc engine
• Smart start • Low vibes

SAVE $100

BLOW THOSE LEAVES AWAY
LEAF BLOWERSLEAF BLOWERS

FROMFROM $299$2990000

OROR $7.55$7.55 PER WEEKPER WEEK

NO DEPOSIT - BASED ON 12 MONTH TERMNO DEPOSIT - BASED ON 12 MONTH TERM

Vacuum Packs
also available

Awesome Autumn DealsAwesome Autumn Deals



We are the specialists in all fertiliser, lime and high
analysis groundspreading.

We have the latest 4WD groundspreading trucks.

All equipped with flotation tyres and latest
computer systems for precise fertiliser application.

Phone Tony 07 871 6281
DEPOT: 126 Paterangi Road,

Te Awamutu
Fax: 07 871 8532,

Mobile: 0800 923 883

All trucks are Certified

NO.1
ALSO AVAILABLE:

� MINI SPREADERS � SALVAGE WINCH
� ORGANIC FERTILISER SPREADERS
� LOADER FOR ON FARM JOBS.

Plus, for your convenience we
have our own bulk stores.

So for a first class job at a fair
and competitive price.
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134RR-6187553AA

It�s a better place you own with
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There was enough rainfall in April
to get Waikato grass growing
again, technically putting an end

to drought in the region, which was
based on soil moisture deficit.

However, Environment Waikato chair-
man Peter Buckley said the impacts of
this summer’s big dry would continue
to be felt for months and region was
now in recovery mode.

“While the drought may technically be
over, farmers are now dealing with the
aftermath of suffering through a long
period when soils were extremely dry,”
Cr Buckley said.

“We’ve got pastures that need time to
regenerate, animals that need time to
put weight on, and farmers who need
time to recover.”

Rural Support Trust spokesperson
and rural consultant Mandi McLeod be-
lieved the impacts of the drought would
carry through until Christmas.

“Summer’s feed shortages could im-
pact on mating, we’re running out of
stores of forage-based feeds, pasture
covers are significantly lower than ex-
pected, and we’re coming into winter
when there is potential for soil damage,”
Ms McLeod said.

“We encourage people to use fertilis-
ers such as nitrogen responsibly and
not to apply it to water-logged soils or
pasture that is too short to utilise it. It’s
better to apply small amounts regularly
than to apply it all at once.

“With little pasture cover after the
drought, soils will be more susceptible
to damage, so farmers should also re-
consider their stocking rates, which will
take pressure off soils, pasture, animals
and people.”

Ms McLeod said many people would
be “stuck in a cycle of being reactive
rather than proactive because they
can’t do anything else now”.

“The trust is really concerned that the
full impacts of the drought haven’t been
felt yet.”

Anyone in the rural community who
needs advice or support is encouraged
to contact the Rural Support Trust on
0800 787 254.

Meanwhile, although there has been
enough rain to make the grass grow
again, Cr Buckley said Environment
Waikato’s concerns about low river and
lake levels were far from over.

“If you look at how much rain has
fallen since the start of the year, we’re
still well below average in some areas,”
Cr Buckley said.

“Accumulated water storage in Lake
Taupo and some other catchments just
isn’t there and it could take months for
our rivers and lakes to return to normal
levels.”

Cr Buckley said while the risk of Lake
Taupo dropping below minimum oper-
ating level had reduced, the lake’s water
level was still relatively low.

“We’re optimistic because there is a
much greater likelihood of rain now
we’re into autumn, but we just don’t
know what will happen next,” he said.

INFORMATION ON APRIL’S
RAINFALL

Environment Waikato declared the
Waikato a drought zone on February 7
on the basis of extremely low soil mois-
ture levels throughout the region.

Following consultations with NIWA,
the council is now satisfied April rain
has been enough to replenish soil mois-
ture levels across most of the region
– although some dry pockets remain,
particularly in northern parts of the
Waikato.

NIWA’s principal climate scientist Jim
Salinger said soils across most of the
Waikato region were now wetter than
average for this time of year.

“April rainfall has been sufficient to
bring soil moisture to levels that are
more than adequate for the resumption
of pasture growth,” Dr Salinger said.

“The future outlook for the Waikato
region is for soil moisture levels to
remain sufficient for pasture growth.”

Drought technically over but
impacts will last for months



with home
growngrown
meatmeat

Stock yourStock your
freezerfreezer

Wehave a vehicleWe have a vehicle
especially designed for farmespecially designed for farm
pick-up and killingpick-up and killing
in your areain your area

We are not retail butchersWe are not retail butchers
and handle no stock,and handle no stock,
except farmer-ownedexcept farmer-owned

Wehave a fullyWe have a fully
equipped van to deliverequipped van to deliver
your pre-packedmeat backyour pre-packedmeat back
to youto you

� BaconCured� BaconCured
� All corned cuts processed� All corned cuts processed
� Sausages� Sausages

All beasts hung for at leastAll beasts hung for at least
six days before processingsix days before processing

Te AwamutuTe Awamutu
Pre-Packers LtdPre-Packers Ltd

Rickit Road, Te AwamutuRickit Road, Te Awamutu
Ph 871 5320 A/H 871 6305Ph 871 5320 A/H 871 6305
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Planting project alongside Puniu River
Motorists driving along the Tokanui

straight recently may have no-
ticed planting being carried out

beside the Puniu River.
The work is being carried out by Waika-

to landscaping business Ecolynx, whose
director is Stuart Kelman of Te Awamutu.

``I have worked in Hamilton for many
years, so I love being able to work in my
own district again and have been enjoying
planting alongside the Puniu River.’’

While most people might pale at the
thought of such large scale work, Mr Kel-
man thrives on it.

``It’s obviously been hard work planting
1000 natives so far - and there are still
more to do - but there are plenty of ben-
efits of this work.

``They may not all be apparent to our
generation, but our children will certainly
see the improvements.’’

Mr Kelman says the area by the Tokanui
turnoff is prone to flooding and, until it
was fenced, had stock right down to the
water line.

``Under the Resource Management Act,
farmers are being actively encouraged to
assist with reducing stream bank erosion
and higher than acceptable levels of stock
effluent in our waterways, caused by graz-
ing stock within riparian margins (the
strips of land adjacent to waterways).

``These areas are all frequently wet and
therefore highly susceptible to erosion.
Farmers often lose stock into these areas
due to the very soft ground conditions.

``By managing riparian margins, farm-
ers contribute to the natural function,
quality and character of the waterway
and its margins.

``This contributes to cleaner water,
which will in the long term benefit stock
and increase farm production.

``It will also provide better habitats for
aquatic life, birds and other animal life.’’

Mr Kelman says grants are available
to assist landowners with restoration of
riparian margins within their property
boundaries.

``Ecolynx can help by preparing and as-
sisting with grant applications. We can
also source as many of the plants as possi-

ble from within the ecological area or use
stock from our own nursery.

``Having our own nursery also enables
greater flexibility in the timing and com-
pletion of our jobs.’’

Mr Kelman says the coming winter pe-
riod is the ideal time to be carrying out
farm planting programmes alongside riv-
ers and ditches or through gullies.

``The planting doesn’t have to be done all
at once either - we have projects underway
that are planned to be implemented over
several years to help spread the cost.’’

Ecolynx also provides a maintenance
programme, so any work carried out can
be checked on a regular basis.

``We don’t just carry out the planting and
walk away - we come back to check that
the plants are doing well and not being
crowded out by weeds.

``There’s no point putting money into a
project and then finding the plants don’t
survive.’’

Together with co-director Dave Nor-
ris he is happy to discuss any planting
programmes with local farmers and help
them through the grant application proc-
ess.

``Environment Waikato will fund 34% of
a riparian project, which is a great help.’’

ECOLYNX

Mr Kelman and Mr Norris began Ecolynx
after taking over Waikato landscaping
business Hortspec.

The company specialises in soft land-
scaping for the commercial and rural
sector.

During the summer period Ecolynx
tends to be more involved with landscap-
ing for the commercial sector.

Past projects have included plantings
alongside the motorway at Mercer, The
Base at Te Rapa, Westfield Chartwell, Bun-
nings at Te Rapa, Bankart Street at Raglan
and the main street of Huntly.

``We take great pride in completing these
projects and enjoy seeing them develop.’’

For further details or any enquiries
contact Ecolynx (ph 07 846 6085) or see the
website www.ecolynx.co.nz

ECOLYNX director Stuart Kelman (above) plants natives alongside the Puniu River,
while fellow director Dave Norris (below) works in the company’s nursery.

With rugged reliability and all day comfort, the King Quad 400 series delivers a performance that has made
it the best farm bike in the world. Whether you want 2WD or 4WD - manual or automatic CVT drive, this
no-nonsence bike delivers the good in spades. With a new shape, new angular headlights, a distinctive grill
and aggressive bodywork - this farm legend continues to go from strength to strength. www.suzuki.co.nz

www.w i l k s b r o o k e . c o . n z
132 Kihikihi Rd, Te Awamutu - PH 871 3079ILANA WILKS

(0275) 445 262
MARK PENNY

(0274) 310 880
iwilks@wilksbrooke.co.nz mpenny@wilksbrooke.co.nz
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CONTACT ALAN OR
HEATHER 871 5151

THIS BUMPER ISSUEWILL BE PUBLISHED ON
TUESDAY JUNE 10, 2008

FEATURES: Welcome to the district/Fieldays 2008
DEADLINE for bookings: Thursday May 22, 2008
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BOWERS SON LTD
Phone 07 871 5209Phone 07 871 5209

Crn Alexandra St & Paterangi Rd, Te Awamutu
� Email: bowers@wave.co.nz

For friendly, personal service, see your local concrete company

� Feed Pads � Fertiliser Bins
� Silage Pits � Maize Silage Bunkers

� Continuous Open Ended Feed Troughs

Your Certified Ready Mix Concrete plant

DON'T WASTE YOURDON'T WASTE YOUR
SUPPLEMENT FEEDSUPPLEMENT FEED

STORAGE BUNKERS - ideal for palm kernal
meal and maize silage. Built to your requirements.

We install and supply Ready Mix Concrete

134R
R

-6187661A
A
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Get the best from new
employees on your farm
Agood induction process and an

employer’s proactive attitude can
ensure that new employees get

the best possible start in their new role
according to rural recruitment special-
ist Rob Stevenson from ATRFegan.

``Employers often fall into the trap of
throwing employees into the deep end
when they start a new position.

``This can place a lot of stress on new
employees combined with the stress of
moving house which is often the case
especially in the Dairy Industry.’’

Mr Stevenson suggests that a good
induction process should always in-
clude going through the Employment
Agreement with the new employee to
ensure they understand a range of re-
quirements, such as their hours of work,
leave, Health and Safety obligations and
other entitlements.

He adds that although completing all
the paperwork is important and often
done by most employers, this is only
one part of what an induction should
look at.

``Having an induction process is not
just about helping the employee learn
about the business,.

“It is also about giving the employer
the opportunity to learn about the
employee, including their strengths and
weaknesses.’’

He says an induction process should
include an orientation of the farm, the
facilities, the possible hazards and farm
procedures.

``The employer can use the induction
process to identify the employees train-
ing needs and then develop a training
plan to up-skill the employee in neces-
sary areas.

``Most importantly,the induction proc-
ess should build a relationship between
both parties and encourage trust.

``This can be done by the employer and
employee discussing both their goals
and expectations, as well as the future
plan for the business.

``The aim is to create a win-win situa-
tion meeting the needs of both the em-
ployer and employee.

``This creates happy staff which in
turn increases staff retention!’’

For more about Cambridge-based
rural recruitment company ATRFegan
see the website www.atrfegan.com or
phone (07) 823 0105.
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If you’ve ever looked at an agricultural or hor-
ticultural problem and seen an opportunity,
the Fieldays Innovation Centre, powered by

the University of Waikato, is looking for you.
The search is on for amazing inventions, im-

proved equipment and talented young inven-
tors with a promise of cash prizes, increased
profile and trophies, including the new Golden
Standard award which will be presented to the
very best invention at Fieldays 2008.

Innovations Centre co-ordinator, Lianne Dun-
bar, says that plenty of thought went into the
new award.

“This supreme Inventors Award takes inspi-
ration from the versatile pigtail standard and
here in New Zealand we always go for gold!

“We’re looking forward to presenting this first
award to the Golden Standard Invention of the
Innovations Centre.”

The Golden Standard will go to the best en-
try from the Inventions and Young Inventors
classes.

The trophy comes with a $5000 cash prize
and young inventors are eligible for a $1000
cash prize.

2007 inventions were also of such a high
standard that it resulted in two $500 merit
awards being presented.

INCREASED PROFILE

Inventions sponsor, Straight Furrow, profiles
each inventor, providing valuable publicity that
reaches 90,000 New Zealand readers.

The Equipment section provides a fiercely
contested class for improvements to existing
products or for products that have passed pro-
totype stage and are now available for sale.

In this class, entries are featured in the Inno-
vation Centre and around the Fieldays site on
participating exhibitor sites.

Entries for the Fieldays Innovation Centre
close on May 19.

The very best inventions and equipment
will be displayed at Fieldays 40th anniversary
event (June 11-14 2008) at Mystery Creek Events
Centre.

For entry forms or further informa-
tion contact Lianne Dunbar (07) 843
4499, email lianned@fieldays.co.nz or visit
www.fieldays.co.nz

Last roundup for keen rural romeos
Round em up! He can chainsaw a tree

then rustle up a roast dinner; he can
reverse a trailer then choose a good

wine and he’s single!
If that’s someone you know, then he’s

perfect for the 2008 Fieldays Rural Bach-
elor of the Year.

Entries for the sixth Fieldays Rural
Bachelor of the Year competition close on
Friday (May 16) so farmers, business own-
ers, friends and family are being asked to
encourage eligible bachelors they know to
get their entries in now.

There are plenty of great rural blokes
out there looking for a bit of fun and
some female attention, says competition
co-ordinator Gemma Antoniadis.

“As well as farmers, we’re looking for en-
trants from the rural support industries
including rural vets, rural supply store
men and even rural bankers.”

Following semi-final rounds run with

Classic Hits breakfast teams around the
country, eight finalists will compete for
the title of Fieldays Rural Bachelor of
the Year and the hotly contested Golden
Gumboot through a series of rural skills
and bachelor-focused heats at the New
Zealand National Agricultural Fieldays
next month.

Finalists will receive clothing and boots
from Swanndri and Skellerup and enjoy
a fridge-full of Waikato Draught at the
secretly located Bachelor Pad during
Fieldays.

Rural Bachelor finalists from the 2007
competition say that the experience is
one not to be missed, listing heats with
the Suzuki Cheerleaders as their favourite
challenge, while they also enjoyed their
celebrity status at Fieldays.

``Fieldays Rural Bachelor of the Year was
an awesome experience, I felt famous for
four days and had the time of my life,’’ says

2007 winner Paul Slater from Te Pahu.
Slater will return to the 2008 competi-

tion as a judge and will hand over the
Golden Gumboot trophy to his successor
who will also take away a huge haul of
prizes including $5000 cash, an all-expens-
es trip for two to the Cook Islands, some
Waikato Draught, a STIHL pack and gear
from Swanndri and Skellerup.

Eligible contestants need to be over
18, work in the rural industry, ooze Kiwi
bloke charm and most importantly, be
single.

Fieldays Rural Bachelor of the Year is
proudly sponsored by Classic Hits along
with supporting sponsors Cook Islands
Tourism, Swanndri, Skellerup, STIHL, Hy-
undai, Waikato Draught, NZ Pork and RD1.

For entry forms or further informa-
tion visit www.fieldays.co.nz or con-
tact Gemma on (07) 843 4499 or email
gemmaa@fieldays.co.nz

YEEHAAA! 2007 Rural Bachelor of the Year Paul
Slater from Te Pahu on his way to winning the
cutting horse heats at Fieldays. Paul’s consistently
good performances saw him take out the title last
year, picking up the Golden Gumboot Award. He is
returning this year as a judge and locals will be able
to meet him and the finalists during an event at The
Ale House (watch the Courier for further details).

Looking for ‘Golden Standard’ inventions

FIELDAYS 2007 software
entry of the year - a
milk hub by Radian
Technology Limited.

CORBOYSCORBOYS
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RD3, Te Kawa, Te Awamutu
Phone 07 - 8711 803 � Fax 07 - 8711 651
Cactus 0274 930 897; Brent 027 271 1803

Welcome to Corboy Country -
for contracting excellence contact us today

YOUR CONTRACTING SPECIALISTSYOUR CONTRACTING SPECIALISTS
FARM TRACKS - DRIVEWAYS - SITEWORKS DRAINAGE AND EXCAVATION

UNDERPASS INSTALLATION METAL SUPPLY AND CARTAGE

CORBOY
EARTHMOVERS LTD

www.wi lksbrooke.co.nz

132 Kihikihi Rd, Te Awamutu
PHONE 871 3079JOSEPH FARROW

Parts Manager
GRAEME GULLIVER
Service Manager

jfarrow@wilksbrooke.co.nz ggulliver@wilksbrooke.co.nz

Special
valid

for the
month
of May

tyres
fitted

$400$400
for only

innova mudgear/dirt devils
25x10x12 & 25x8x12

Contact Josephor Graeme
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Fonterra calls for changes to ‘ETS’
The world’s greenhouse gas emis-

sions could potentially increase
along with the revenues of offshore

dairy competitors, if New Zealand’s pro-
posed Emission Trading Scheme (ETS) is
not changed.

This was the view put forward today
by Fonterra’s Chief Executive Officer,
Andrew Ferrier, at the presentation of
Fonterra’s submission to the Finance and
Expenditure Select Committee.

“New Zealand is one of the most green-
house gas efficient dairy producers in the
world.

“If we have more constraints put on
existing dairy production or growth of
our production in New Zealand, other
countries will fill the supply gap.

“These other countries are likely to be
less carbon efficient than us and so more
emissions would be pumped into the at-
mosphere as a result.

“Not only does this defeat the purpose
of the ETS, but it comes at a real cost to
New Zealand’s number one industry

- which flows on to a national economic
impact of around $2.7 billion.”

Mr Ferrier told the committee that
Fonterra totally supported New Zealand’s
efforts to reduce the worlds greenhouse
gas emissions and described the ETS as
a pragmatic solution to the country’s
Kyoto Protocol commitments.

“However, given New Zealand is leading
the world with this policy, we need to en-
sure the detail is driving the right behav-
iour to reduce emissions at every level.

“And for farmers, this means giving
them the ability to manage their own
farm’s emissions and be rewarded for
doing so.”

Mr Ferrier acknowledged the Gov-
ernment’s decision to extend the time
frames for allocated credit support to
trade exposed businesses, such as agri-
culture, was constructive.

“ This will allow New Zealand more time
to see what emissions constraints other
competing markets may introduce.”

But he says shifting out the timeframes

does not change the inherent problems
in the principles of the scheme.

“Farmers and Fonterra will start pay-
ing the costs of energy and transport
emissions at the same time as everyone
else.

“We’re happy to do so because we have
the ability to reduce these emissions, and
we have been since Fonterra’s inception.

“But, along with the rest of the world
we’re still a long way off finding a way
to reduce the methane emitted from
animals.

“Without this solution, the industry
can not reduce animal emissions on the
farm.

“It makes sense that we only include
these gases in the scheme when we have
the ability to reduce them.

“The New Zealand agricultural indus-
try is leading the way in this research and
Fonterra is driving it with a considerable
investment.

“We will not be taking our foot off the
pedal.”

Summary of Key Points
Fonterra has tabled following major changes,

amongst others, to the Emissions Trading Scheme to
guard against leakage and drive the right behaviours
from farmers and businesses:

1. Allow flexibility for future emissions intensity
approach

� Currently the policy does not allow New Zealand
to, in the future, set targets for reducing the intensity
of greenhouse gas emissions for an individual product
or unit of output.

� An emission intensity approach allows growth
to occur, while still providing a strong incentive to
reduce emissions.

� Given New Zealand agriculture operates at an
emissions intensity best practice, it will also avoid
leakage, or lost demand being supplied by other less
efficient producers.

� Fonterra believes the Government should recon-
sider an emissions intensity approach, or provide the
flexibility in the scheme to move to emissions inten-
sity targets should the majority of other countries
do so.

This allows New Zealand to join other schemes be-
yond the Kyoto Protocol.

2. Set targets for emission reductions based on a
sectors ability to do so

� No one in the world has found an internationally-
recognised solution to reduce methane emissions.

� While some tools, such as nitrification inhibitors,
have shown some potential for reducing nitrous ox-
ide, they are not internationally recognised or applica-
ble in all New Zealands farming regions.

� Fonterra believes the Government should set re-
duction targets for individual industries based on the
technology they have available to reduce emissions.

3. Farmers who reduce their emissions should be
rewarded

� In the ETSs current design, manufacturers take
responsibility for emissions produced on the farm. It
is the intention that the manufacturer will pass this
cost on to the farmer, rather like a flat tax.

� However, we believe that farmers should be
rewarded for the actions taken to reduce their own
farm emissions.

� Fonterra believes by making farmers responsible
for their emissions, there will be more of an incentive
to reduce their own farms emissions.

4. Investment in technology to reduce greenhouse
gases should be rewarded

� The ETS relies upon the development of technol-
ogy that will help reduce methane and nitrous oxide
emissions, which account for more than half of New
Zealands total greenhouse gas emissions.

� The development of this technology also presents
a commercial opportunity for New Zealand globally.

� Fonterra believes the Government should pro-
vide credits for the considerable investment being
made in this research and development.

5. Cautiously consider and manage the costs of this
policy

� Agriculture will feel the impact of the Emission
Trading Scheme from 2010 with the entry of station-
ary energy, followed by liquid fossil fuels in 2011.

This will cost Fonterra and its farmers around $30.8
million per annum in 2010, rising to $134 million in
2013.

� By 2030, when methane (gas from belching ani-
mals) and nitrous oxide (gas largely from fertiliser use)
are included in the scheme and agricultures allocated
credits have been phased out, the annual impact on
Fonterra farmers will be around $500 million.

This would reduce New Zealand economic activity
by around $2.7 billion per annum.

� Fonterra believes the Government should review
the economic impact of the policy on businesses to
ensure the true costs of the scheme are managed in
the policy’s design.
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Ken Seabright
(0274) 437 729

TELEPHONE HAMILTON TOLL FREE 859 OHAUPO ROAD FACSIMILE
07 872 0232 07 849 6000 TE AWAMUTU 07 871 8191

Haydn Megaffin
(0274) 428 056

www.norwood.co .nz/
teawamutu
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Armrest controls. This includes: 8 speed gear

changes, raise and lower controls switch and

position control lever of the 3 point linkage.

You'll ride comfortably on your deluxe air-ride

seat with swivel. The M95X, M105X and

M125X tractors are the complete user-friendly

tractor you have been waiting for.

Work harder - last longer

www.kubota.co.nz

Kubota M95X,
M105X, M125X

Warren Longman (027) 289 6263
TELEPHONE HAMILTON TOLL FREE 859 OHAUPO ROAD FACSIMILE
07 872 0232 07 849 6000 TE AWAMUTU 07 871 8190

PHONE
07 872 0291

134RR-6187531AA

Farm Machinery Centre

+GST per pack
$$3939.00.00

FREE
CRC Fingerless Gloves
in time for Winter

Purchase a 6 pack
of Brakleen

600gm & the
gloves are yours

Gloves feature a leather
palm patch to prevent

wear and tear. 100% Acrylic
outer with a fleece lining

for extra warmth
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Norwoods tops Kubota
high HP tractor sales

NORWOOD Farm Machinery Centre Te Awamutu manager Haydn Megaffin (right) and
sales representative Ken Seabright with the Kubota High Horsepower Award for sales
of M Series Kubota tractors.

Te Awamutu’s Norwood Farm
Machinery Centre lead sales in
M Series Kubota tractors for

last year, an achievement recognised
by the importer.

The local branch picked up their
award at the Kubota Conference held
recently in Palmerston North.

The recipients of the Kubota High
Horsepower Award say it is a reflec-
tion of the strong loyalty towards the
Kubota brand.

The strong sales also mean Nor-

wood Farm Machinery Centre is in
the envious position of selling two of
the top three tractor brands.

Independent figures show Kubota
has retained its tradition market
leading position for tractors up to
60hp, but has moved to number three
in overall sales.

They also sell New Holland which is
also in the top three for New Zealand.

Te Awamutu branch manager
Haydn Megaffin says the Kubota M
Series of 60HP to 125HP machines

has performed exceptionally well in a
strong sector of the market.

He says all tractor manufacturers
are represented in that middle sector,
so for Kubota to perform so well is
testament to how good the machines
are.

Mr Megaffin says Kubotas have
proven to be trouble free machines,
which has built that strong brand loy-
alty. It is also a great result consider-
ing many other manufacturers build
models up to 300HP in that sector.



WEIGH TECHNOLOGY LTD
LIVESTOCK WEIGHING SPECIALISTS

Dairy Farmers/Graziers
• Have you wanted to regularly weigh your stock but haven’t the time or the

resources?
• Do you bring your stock through your yards/cowsheds enough let alone

trying to weigh them?
• Staffing problems?
• Got too much else to do?

Look No Further!

WEIGHTECH

Mobile 0275 941 341 Ph 07 871 9142
Email: weightech@clear.net.nz

• Specialising in Dairy replacements or herds
• Totally portable yards with state-of-the art scales for 100% accuracy
• Animal weights/graphs emailed within 36 hours
• Can be done anywhere on the farm, little disturbance to farmers and animals
• Can work on behalf of grazier or animal owners
• Regular weigh/drench plans available
• Beef cattle/cull cows
• Stockyards for hire
• Electronic identification tagging
• Drench and inoculation/pour-on service

Mark & Liz Dixon
(Owner Operators)
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� Contouring and land development
� Feed pads and building sites

WE ARE YOUR RURAL SPECIALISTS

Bond Road � Te Awamutu

FARMERSFARMERS

We provide cost
effective solutions for...

S I LAGE BUNKERS
� Water tight sprayed concrete

� Existing pits transformed � Pay back 5 yrs

BR IDGES - ANY S IZE
� Experienced in precast or custom built

� Farm races � Farm drainage � Drain laying

Phone Guy Pilkington
RURAL CONTRACTS MANAGER
for all your rural enquiries on 871 4057,
mobile 021 371 829 or a/h 871 0363
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The drought is well and truly bro-
ken! As I write this, rain tumbles
from the sky bringing relief to

everyone, farming and urban.
However, as I travel around most

parts of the Waikato I am still seeing
the effects of the 100-year drought
in the form of skinny cows and low
pasture covers.

If these two areas are not cor-
rected by July 1, we can expect lower
milk production for next season and
higher empty rates.

So now it has rained giving a fair
idea of pasture growth rates, you
need to have a plan in place to hit
those all-important targets.

You should be targeting an aver-
age pasture cover (APC) of 2,200+ Kgs
DM/ha, and animal body condition
score (BCS) of 5.0 for MA cows, and 5.5
for heifers.

You have two options to achieving
this - cross your fingers and hope for
the best, or sit down and develop a
feed budget, either by yourself or with
an advisor, so you have some control
over the situation you will have, on
farm, in seven weeks time.

The following tips cover the proc-
ess to work through with some tools
which will help you achieve those
targets:

1. Assess where you are now. Plate-
meter your whole farm to assess APC.
Walk through all mobs of animals

Is your farm on target

By Darren
Sutton
— Waikato
FarmWise
consultant.

and visually score condition. If you
don’t think that you are an expert at
BCS, then call 0800 4 DairyNZ (0800
43247969) for their booklet on scor-
ing cows which will provide even a
complete novice with basic condition
scoring skills.

2. Set your own personal targets.
Cow condition is not negotiable! Tri-
als show that cows which calve at 4.0
BCS compared with cows at 5.0 will
produce 10-15 kgs MS less. They will
also take 7-10 days longer to begin cy-
cling and increased non-cycling cows
at PSC by 14-17% in younger cows. Final
pregnancy rates will also decline
from 92% to 85%. Other effects in-
clude higher animal health costs. So
aim for 5.0 for MA cows and 5.5 for
two and three year olds.

APC targets can vary depending
on soil type, expected growth rates
and ability to feed out reserves in
wet conditions. The wetter the farm
and the more limited ability to feed
supplements, the higher APC needs
to be. Aim between 2,200 to 2,500 kgs
DM/ha.

3. Complete a feed budget. Once you
have worked out your starting and
finishing points, you can work out a
feed budget to see if you can achieve
those targets realistically. If you are
not confident to do a feed budget
yourself, seek the help of your advi-
sor, as this is a critical tool for success
next season.

4. Take action now! Many feed
budgets I am seeing show a feed defi-
cit due to having to feed cows at 12
kgs DM/cow/day for 30-50 days to gain
1.0-1.5 BCS. How big is the feed deficit?
100 or 500 kgs DM/ha APC? Depending
on the deficit, you can choose a com-
bination of the tools below.

Tools to consider.
1. Apply nitrogen at rates of 30-50

kgs of N/ha. This is the cheapest
source of ‘bought-in’ feed. Even at
$700/tonne, at a response rate of 10:1
this equates to 15 cents per Kg of DM.

But NOW is the time to apply, while
soil temperatures are higher.

2. Grazing cows off for a period. It
can be hard to find grazing close by,
but sometimes the numbers work.
For example, grazing-off at $20/head
for eight weeks plus cartage at $40
each way, if cows are well fed at 10 kgs
DM/hd/day, equates to a cost per kg
DM of 43 cents. Most bought-in sup-
plements will cost more than that.

3. Supplements are generally hard
to find and can appear expensive,
the most easily sourced option be-
ing Palm Kernel at around $420/wet
tonne. At 90% DM and 10% wastage,
the cost is closer to $520 per tonne
fed. However, it takes 170 kgs of PK to
put on 1 BCS (costing $88), and you will
get another 15 kgs of MS from that
cow if she has a BCS of 5.0 instead of
4.0. At a $6.00 payout this translates
to a return of $90. What you also need
to consider, is the lower empty rate -
when an empty cow is worth at least
$1200 less than a cow in-calf, that’s
the equivalent of 2-3 t of PK! So the
economics of doing this is extremely
viable.

4. Reducing cow numbers is a hard
decision to make, but might be profit-
able in the long run. This allows the
remaining cows to be better fed and
reduces whole farm demand. Check
where you sit in the Comparative
Stocking Rate curve (CSR). If you are
over 90 kgs LWT/t DM then, unless
you have access to guaranteed sup-
plements coming on-farm now and
in the spring, it might pay to sell a
portion of your herd, and increase
through replacements in later years.

I appreciate that finances are tight,
especially with deferred payments
stretching into October, but talk to
your bank and advisers to see what
solutions are available. Money not
invested now to hit those critical
targets could be the most expensive
of all.



BENSON ROAD, TE AWAMUTUBENSON ROAD, TE AWAMUTU
PPhone:hone: 07 870 241107 870 2411

www.powerfarmingteawamutu.co.nz

Mike Whitburn A/H 07 846 5554 Mobile 0274 824 614

Murray Barclay A/H 07 872 1964 Mobile 0274 753 690

email: mbarclay@powerfarming.co.nz
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$0 UP TO $20,000
AITCHISON TINE DRILL Dual box ............................................................................................................... $8,000
SHIBAURA 8340/4 Fel, 2 available .................................................................................$18,500 FOR THE 2
CASE 1394/2 Pearson, Powershift, a very original popular model ............................................ $15,000
FIAT 45-66 DT Pearson, duals, creep box ...............................................................................ARRIVING
LEYLAND Crowd fel, new brakes, very straight tractor........................................................... $8,000
MF295/2 2 to choose, 90hp with fel, great mixer unit ..............................................FROM $12,000
JOHN DEERE 1640/2 Pearson fel, new pto pack, good model............................................................... $15,000
ISEKI T7000 Pearson fel, service history ................................................................................. $15,000
TANCO 550S Round bale wrapper ............................................................................................ $14,000

$20,001 TO $30,000
AITCHISON Moore Drill ......................................................................................................ARRIVING
CASE 895XL Cabin, duals, excellent example ......................................................................... $25,000
TAARUP T8 Legendary twin satellite wrapper, tipper ..........................................................ARRIVING
LANDINI 5860 Crowd loader ...................................................................................................ARRIVING
CASE 895 Rops, Pearson loader, radials..........................................................................ARRIVING
JOHN DEERE 2040 Rops, Pearson.................................................................................................ARRIVING
NEW HOLLAND TN65D ........................................................................................................................ARRIVING

$30,001 TO $40,000
CX RANGE TRACTORS CX70,80,90s Rops & Cabs & Fels ..........................................................FROM $39,500
LANDINI 8860/4 80 Hp, with Trima Fel, 12x12 trans, only 1054hrs ............................................... $41,000
FIAT 55-66DT Pearson loader ........................................................................................ IN PROGRESS

$40,001 TO $50,000
LANDINI POWERFARM 60 Fel, only 600hrs, immac, suit new buyers ........................................................... $42,000
McCORMICK MTX125 132hp, bar axles, fel available ............................................................................ $46,000

$50,001 AND ABOVE
CASE CX80 Cabin, Pearson, good hours ............................................................................... $53,000
CASE CX90 Cabin, quickie Fel, good hrs, popular and very tidy ............................................ $59,000
LANDINI POWERFARM 85 Fel, very low hours, suit new buyers ................................................................... $53,000

The best feed mixer forThe best feed mixer for
your herdyour herd
A TOTAL FEED SOLUTION!
The JAY�LOR T.M.R. (total mix ration)
is used to blend all necessary feeding
components into a balanced Total Mix
Ration. This method ensures T.M.R.
farmers can gain control over exactly
what their cows eat and provide the
nutrition they require.

BAILEY INGHAM LIMITED

Otorohanga
specialising in

• Farming and Business Accounting
• Personal and Company Taxation
• Investment
• Budgeting and Planning
• Family Trust Management

For a no obligation free interview and
personalised, highly experienced service to discuss

your accounting and farming requirements

CONTACT US ON

FREEPHONE 0800 482 928
18 Maniapoto Street, Otorohanga

Phone (07) 873 7325 • Fax (07) 873 8461
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Pirongia couple develop portable cattle weighing system

READY TO ROLL: Mark and Liz Dixon (left) with their portable yards packed up, (right) the yards set up on a local farm and (below) weighing the cattle.

Need your stock accurately weighed, but haven’t
got the time or the equipment to do it?

Give Weigh Technology a call.
Owners Mark and Liz Dixon have developed a port-

able, efficient system to weigh cattle that can be carried
out at a time and place to suit the owners.

``The farmer doesn’t even need to be there - we can go
straight to where the animals are and set up portable
yards. We just require a flat area for the scales.’’

The Pirongia couple can then accurately weigh as
many or as few cattle as required. Information - includ-
ing the client number, livestock identification number,
breed and weight - is then transferred to computer.

When they have completed the job they can provide
the client with accurate records for each of the cattle
weighed, regardless of whether they belong to one
owner or several owners.

Mr Dixon says the information can pinpoint stock
that are not progressing or those that need further
attention.

``Having accurate weights is also vital for pasture
management programmes and useful for carrying out
accurate inoculation and drenching programmes.”

He says the weighing system they utilise is compat-
ible with the electronic identification (EID) systems
that many farmers now use.

``For herds that don’t yet have EID we can help source
tags and fit them to the cattle. We can also carry out
drenching or vaccinations at the same time if re-
quired.’’

Mrs Dixon says times vary with weighing cattle but
in general they can process 80 heifers in an hour and
around 100 calves in a similar time.

``Each job will obviously vary depending on a number
of factors, but we offer an efficient, safe, accurate sys-
tem of weighing livestock.’’

For further details contact Weigh Technology Ltd (ph
871 9142 or 0275 941 341).



871 5609 ALL HOURS

13
4R

R
-6

18
76

24
A

A

SEPTIC TANKS

COWSHED SUMPS
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Now that bee keepers have an
understanding of the extent of
the toxic honey problem, they

are working together to prevent it
happening again.

That’s the message from Dr Jim Ed-
wards, Bee Products Standards Coun-
cil chairman, following the release of
test results by the New Zealand Food
Safety Authority (NZFSA) yesterday,
which confirmed that the tutu toxins
were present in honey comb from a
Coromandel Peninsula apiary.

Dr Edwards says the beekeeping
industry held a key meeting earlier
this month, and the Council is meet-
ing next month, to look at changes to
quality assurance processes.

The Bee Products Standards Coun-
cil is committed to working with
NZFSA to ensure that measures are
taken to protect consumers ahead
of next summers honey harvest, he
says.

Test results from the isolated case
- a single apiary in the Coromandel
- showed that honey comb contained
high levels of both tutin and its de-
rivative hyenanchin.

Although the occurrence of poi-
soning by tutin-affected honey is
extremely rare, Dr Edwards says that
2008 became a high-risk season be-
cause of widespread drought.

The NZFSA is continuing to sample
and test honey in areas where low

levels of hyenanchin have been de-
tected, checking beekeepers harvest
records and late season samples, but
as yet no evidence of toxic levels has
been found.

Dr Edwards says this can be at-
tributed to the rigorous procedures
that industry already has in place to
ensure tutin-affected honey is not
collected and sold.

There are over 342,000 registered
hives in the country, producing
almost 10,000 tonnes of honey each
year, Dr Edwards says.

Its in everybody’s best interest
to ensure that domestic and inter-
national food safety standards are
maintained.

Bee keepers need
to work together

The Waipa Friesian Club
recently held their
autumn dinner at the

Waipa Workingmens Club in
Te Awamutu.

The event attracted a
good turn out and members
dinner and the all important
prizegiving announcements.

Hammond Trophy results
were awarded, and are as
follows: Doug and Lorraine
Courtman, 1164.99 points, 1;
David and Natasha Hearn-
den, 1141.15, 2; Wayne and Pam
Cairns, 1128.7, 3.

Individual age group win-
ners: Two-year-old: D and N
Hearnden, Mohaonui Raiha-
na Helen; Three-year- old: D
and A Palmhof, Farmke Lorne
Susan S3F; Four-year-old: W
and P Cairns, Paramont Mag

Delia; Five-year-old: D and
N Hearnden, SRD Mohaonui
Lin Glow; Six-year-old: W and
P Cairns, Waipiri Donor Gold;
Seven-years and over: W and
P Cairns, Paramont Hobo
Tamara.

The Hammond Trophy is
a competition run for mem-
bers which incorporates
both type and production.

The animals are judged for
type and a formula is used
to combine both milksolids
and type, to gain an overall
score.

Herd size determines
how many animals of each
age group must be entered.
Each animals scores are
added together, an average is
taken and the highest score
becomes the winner.

Friesian Club
autumn dinner

Critical role
DairyNZ has appointed Simon Tucker to Gen-

eral Manager Policy and Advocacy, to lead a
team based in Wellington that will advance

the interests of dairy farmers at a national policy
level and with local and regional authorities.

DairyNZ chief executive Tim Mackle says this role
is critical to ensuring dairy farmers are properly
represented where decisions are being made that
materially affect their business.

“As the organisation that represents 100% of New
Zealand’s dairy farmers, and one that leads the
development of dairying practice through science,
we have a responsibility to ensure policy is based on
fact. And as we work closely with farmers on a daily
basis, we have a good understanding of their needs
and can play the champion role well.

“We’re fortunate to have Simon on board. In his
previous roles he has successfully promoted the
interests of the New Zealand dairy industry on the
international stage and become well versed in the
workings of our own Government,” Dr Mackle says.

“His skills and experiences make him a rare find, as
they lock in well with the needs of the organisation
and our dairy farmers. We needed someone who
could unpick complex issues and then navigate a
solution within regional and central government. “

� Digger Hire
� Effluent Ponds
� Earthmoving
� Farm Works
� Wet Lands
� Ponds
� Lakes

0800 686 294
Email: info@numax.co.nz - Web: www.numax.co.nz

20 TONNE EXCAVATORS - UP TO 20M REACH
12 TONNE EXCAVATORS - UP TO 10M REACH
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Book NO
W for

Ef�uent
Ponds

56 CAMBRIDGE RD,
(OPPOSITE TIMMO'S ITM) TE AWAMUTU
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For the Farm...For the Farm...
IF YOU NEED IT - WE HIRE IT.

John & Gail Derecourt - Owner/Managers
PHONE (07) 871 3288

OUR AIM: TO PROVIDE THE BEST EQUIPMENT WITH THE BEST POSSIBLE SERVICE.

HOURS: Monday - Friday: 7.00am - 5.30pm.
Saturday: 8.00am - 4.00pm

FURNITURE TRAILERS

KANGA LOADER

NEW EXCAVATOR

NEW SAKAI
ROLLER

1.5 tonne
vibrating

2.4
tonne

Ideal for calf shed
clean out



A/hrs: Stu Tervit (07) 871 4700, 0274 827 856 � John Hare (07) 871 3794, 0274 427 856 � Allan Patterson (07) 871 3956, 0273 427 853 � Email: tmlsales@xtra.co.nz

THETHE PERFECT PICK-UPPERFECT PICK-UP LINELINE

134RR-6187207AA

IN PERFECT TIME FOR FIELDAYS RUNOUT
If you�ve always fancied the pulling power of a genuine Holden Rodeo prepare to get lucky. Get your hands
on some unbeatable fielday runout offers on both 4x2 LT Crew Cab manual and the 4x4 LT Crew Cab Manual.

LT CREW CAB DIESEL MANUAL

4X24X2 $33,990$33,990 INCLINCL
GSTGST

Plus MASSIVE DISCOUNTS ON ALL OTHER MODELS. On road costs extra.

4X44X4 $38,990$38,990 INCLINCL
GSTGST

Manufacturers and Suppliers of:

Livingstone Lane (off Bond Rd), Te Awamutu
Phone: 871 7734 - Fax: 871 7792
Email: farm.eng@xtra.co.nz

General Repairs and On-Site Welding
24hr Service Team (Ph 0274 771 888)

Welding of Steel, Aluminium
and Stainless Machining,
Engineering Supplies

SERVING THE FARMER FOR 48 YEARS.
FOR ALL YOUR ENGINEERING

ENQUIRIES PHONE DES MILGATE

ROTARY COW SHEDS
HERRINGBONE COW SHEDS
YARDS AND PIPE WORK
KATROL TOP GATES
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Life on the farm with Ross SuttonLife on the farm with Ross Sutton

Two months ago I wrote about coping with the
drought little realising that we were only half way
through. With poor spring growth last year and an

abysmal summer it has been exceedingly difficult for all
farmers.

I began feeding out silage in February and while I
thought I had enough to carry me through the winter, it
is most unlikely to do so. In January I sold some large bales
for effectively $75 a bale but this month I bought some for
$206 to see me through the winter.

The drought-breaking rain arrived on April 14 and over
the next few days we received 103 millimetres. Rainfall
differed considerably throughout Parawera. When we
had got 91mm, our neighbours two kilometres south had
received over 100, and some neighbours just north of us
had received 80. It proves how fickle the weather is!

Since the February article, both mushrooms and facial
eczema have been in abundance. We have had veterinar-
ian Bram Klaarenbeek, originally from Holland, out twice
to administer zinc bullets to all calves, steers and cows. It
is an extremely difficult task to put a metal pipe down the
throat of an animal and release this large medicine in the
shape of a bullet straight into the animal’s stomach. He
also dehorned our rising one year old calves. We have used
Bram on a number of occasions and are always pleased
with his ‘bedside manner’.

Some of my green principles went ‘through the win-
dow’ during the drought. Some land which I had volun-
tarily retired suddenly came back into use. Drastic times
demanded drastic action.

Manufacturers of animal foods increased their prices
during the drought and one can guarantee that stock
companies will show big profits due to the need for sup-
plements. Likewise freezing companies will show huge
profits next year due to the need for farmers to get stock
off the land.

One of the strangest consequences has been the
absence of birds. Tui which I thought may have been
breeding around the house in the early summer suddenly
disappeared for three months. It wasn’t just them as spar-
rows, mynahs and blackbirds also went from view. With
the rain they have all mysteriously returned.

Consequences of drought

SHEARER Andrew Burton at work with his
Mum, Mrs Vernon.

Other side-effects have been an abundance of the
smaller paper wasps and thousands of lady-bugs com-
mitting hari-kari on our lounge floor and balcony. With
nothing but short dead grass, little moths hovered above
the ground in their millions.

Oddly enough our small sheep flock escaped fly-strike
this summer. Andrew Burton from Horahora shore them
in December and we gave them only one dose of fly repel-
lent. It is the first time we haven’t had a problem and the
sheep are looking remarkably well. Getting small flocks
shorn is always a problem but Andrew brings his own
generator and shears them in our cattle yards.

Now that the drought has broken, a new set of prob-
lems has arisen. We desperately need the grass to grow
so that we can have decent pasture over the winter but
colder weather and frosts are threatening. Shortly it will
be back to mowing lawns but the after-effects of the
drought will linger.



� Competitively priced inputs
� Seasonal �nance
� Final payment rebate

We make it simple!
World maize prices are very strong and the
expectation is that they will only get better

New and existing growers are invited to join
our co-operative and reap the bene�ts

Become amaize grower

Call the team today on 0800 262 493
www.alliedgrain.co.nz
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� PASTURE � NEW GRASS � MAIZE
� BRASSICAS � LIQUID FERTILISERS
� SUPPLY & APPLICATION

John Cooper
PO Box 425, Te Awamutu

021 856 839 - A/H 07 871 8666

NEW GRASS SPRAYING
Book Now for your winter pasture spraying

134RR-6192423AA
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After months of discussion it’s
finally time for farmers to vote on
whether to continue investing in

research, advocacy, advice, tools and asset
protection through DairyNZ.

Thismonth14,000farmers,sharemilkers
and leaseholders will vote for the second
time on the milksolids levy established in
2001 to continue the ‘industry good’ work
previously undertaken by the NZ Dairy
Board.

The result of the vote will go to the
Minister of Agriculture and Forestry to
decide whether there is a need and a
mandate to approve the levy order again.

DairyNZ chairman John Luxton says he
has the strong impression from farmers
they support the levy, but he is still
concerned that low numbers of farmers
will vote.

“Farm owners and sharemilkers are
very busy and this is more paperwork.
Fortunately the voting paper is now
clearer than previous versions, which I
am hoping will encourage farmers to
complete and return as soon as they
receive it,” Mr Luxton says.

He says farmers are being asked to tick
Yes or No to indicate their support for
another six-year bovine milksolids levy
order. It does not include an option to
choose the levy rate.

“The Minister is responsible for
approving the levy order, not the rate. It
is therefore not an issue we can present
through the vote. Farmers were asked
to make submissions on our proposed
investment strategy and recommended
levy rates earlier this year. Based on the
submissions and general discussions with
farmers, we believe most accept what is
proposed is appropriate for the challenges
ahead.”

Mr Luxton says ‘industry good’ work
has never been more transparent nor
the industry good organisation more
necessary to farmers than it is today.

“Through DairyNZ, farmers have one
organisation they control and can hold to
account for the work done on their behalf.
Our purpose is to secure and enhance

the profitability, sustainability and
competitiveness of New Zealand dairy
farming. We do that by wisely investing
the combined farmer contribution of $51
million.

“One measure of wise, prudent
investment is actually being able to see
a return, and I believe that has been
achieved,” Mr Luxton says.

“Every dollar invested from the farmer
levy attracts an additional $2 from other
industry partners and Government. This
means that around $150 million is now
being invested each year in ensuring that
New Zealand dairy farming continues to
lead the world.”

Detailed information sourced from
farms on national farm information tool
DairyBase, shows that this industry good
investment has contributed directly to
on farm productivity gains made over the
last decade.These productivity gains came
from areas such as improving animals,
feed and uptake of best practice.

Fonterra Shareholders Council
chairman Blue Read says farmers
contribute to their own success through
the industry good levy.

“International competitiveness is a real
issue,with other countries striving to take
our position as the most efficient farmers
in the world. Now’s the time to remember
we achieved this reputation through the
development and adoption of science,” Mr
Read says.

“The auditing process DairyNZ recently
announced gives me added confidence
farmers will have the accountability
and transparency expected of their
industry good organisation, and will track
investment through to outcomes. We’ll
be tracking it with interest as well, and
making sure it is meeting expectations.”

Federated Farmers Dairy chairman,
Frank Brenmuhl says farmers who want
to stay competitive must actively invest.

“I encourage our members to vote,
and ensure there is continuing advocacy,
research, development education and
extension for the dairy farmer levy payers,
Mr Brenmuhl says.

Time to cast vote
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AFor friendly, personal service phone 872 0585
195 MAHOE STREET, TE AWAMUTU

www.gydewansbone.co.nz

Mervyn Gyde
Director

Graeme Wansbone
Director

Duncan Gray
Associate

Lance Fielder
Associate
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Many of
you will
h a v e

recently received,
or are about to
receive, a ques-
tionnaire from
your accountant.
For some it is the
trigger needed
for you to start
thinking about
the end of the
financial year
but for others
it will get lost in
the office.

Why do accountants spend so much time and effort
preparing and sending out these questionnaires.

To finalise clients accounts there is certain informa-
tion we need and the questionnaire is designed to jog
peoples memories of what has happened throughout
the financial year.

Accountants require certain information to make
the accounts accurate and meaningful – the more up to
date the information is the more relevant the accounts
will be. Bringing your information to your accountant a
month before the tax returns are due to be filed is fine
from a tax perspective. However it does not give any
value to the Financial Accounts as the information is too
old. To get maximum value from your Financial Accounts
( and you pay for them) the information needs to be with
your accountant as soon as possible after the end of the
financial year.

So what is the information that we require in the
questionnaire?
BANK STATEMENTS, CHEQUE, DEPOSIT BOOKS.

As the Financial Accounts end on a particular day
we need to see the Bank Statement which shows the
Bank Account Balance at that date. For most farmers
that date is either 31 March or 31 May although there
are other end of financial year dates. We need to rec-
oncile that Bank Account Balance on the Bank State-
ment with the Bank Account balance in the accounts.
To be able to carry out the reconciliation we need to
see all the transactions that have occurred through-
out the year. Part of the record of these transactions is
in the Cheque and Deposit books.

STOCK NUMBERS
We need to reconcile the number of stock on hand

at the end of the year with those on hand at the begin-
ning of the year. Part of this reconciliation is accurate
numbers of animals bought and sold. Farmers who keep
accurate records of the numbers of animals bought and
sold make our job a lot easier as we do not need to spend
time searching for sales dockets or purchase invoices.

The closing stock numbers are needed to accurately
calculate the profit or loss from the holding of the stock.
This figure will have a bearing on the overall taxable
income so the stock numbers we are given need to be
accurate.

DEBTORS AND CREDITORS
Debtors refers to the income you have earned but have

not been paid for by the end of the financial year. Milk
sales income earned in the last month of the financial
year but not paid for until the 20th of the next month is a
good example of income earned but not yet paid for.Your
accountant needs to see a copy of this income statement
to confirm what the income is.

Creditors refer to those purchases which have been
made in the financial year but you have not paid for yet.
An example of a creditor are the purchases through RD 1
which are not paid for until the 20th of the next month.

As these transaction are part of the financial year
that the accounts refer to your accountant must include
them in the financial statements

ASSETS PURCHASED OR SOLD
We need to include assets purchased for $500.00

or more in the Assets Schedule so that we can claim
the correct amount of Depreciation. So we can get
the correct description of the asset we need to see
the purchase document for each asset. Having the
correct description will allow us to use the correct
depreciation

Assets that have been sold – including those that have
been traded in must be removed from the Asset Sched-
ule. The sale of these assets may either result in a loss on
sale, which will decrease taxable income, or depreciation
recovered which will increase taxable income. Either way
it is important to have accurate figures and depreciation
rates in the Financial Statements.

If the asset was purchased using a Hire Purchase
Agreement we need to see a copy of the agreement. Most
agreements include fees and a calculation of the Interest
paid through the course of the agreement. Both the fees
and the interest need to be included in the Financial Ac-
counts.

INVOICES AND RECEIPTS
Although the Bank Statements summarise the

transactions for the year, the invoices and receipts
supply the full information. For some farmers there
are a very large number of the statements every year
and it can be very time consuming getting them all
together. It would be a lot easier to file the statements
in order throughout the year that try to get them all
together at the end of the financial year.

By Duncan
Gray
— associate
in the
Te Awamutu
firm Gyde
Wansbone.

Accountants need to have access to all the receipts and
invoices so you need to make them available when you
deliver your year’s information to your Accountant.

SIGNING THE QUESTIONNAIRE
Although those items listed above are important

pieces of information your Accountant requires, one
of the most important requirements of the question-
naire is that it needs to be signed.

Signing the questionnaire is giving authority to your
Accountant to go ahead and complete your Financial Ac-
counts for the last financial year.

However in many cases clients say we can contact a
third party to get information we may require.

To get this information we need to show the third
party that we have our clients authority and the signed
questionnaire shows that we have that authority.

When taking information to your Accountant it is case
of “More is Better”. The more information you give your
accountant the less they will have to ask for.The less they
have to ask for, the less time it will take to finalise your ac-
counts. The shorter the time taken, the smaller the final
Accountants bill.

So take the time to fill out the questionnaire complete-
ly (it may save money) and don’t forget to sign it. Give your
Accountant all the information they need the first time.

Questions valuable

NEIL GOODRICK
(027) 292 9040
ngoodrick@

wilksbrooke.co.nz

GRANT WILKS
(027) 4 948 672

gwilks@
wilksbrooke.co.nz

Main South Road, Te Awamutu, Ph (07) 871 3079
w w w . w i l k s b r o o k e . c o . n z

DX D/CAB 2X4 $39,790 SDX D/CAB 2X4 $43,990
DX D/CAB 4X4 $47,490 SDX D/CAB 4X4 $51,495

Subject to normal lending criteria

Free
ON ROAD

COST
S

value
$700

Bloody Terrific Deal!

BT-50BT-50

CASH &/OR TRADE MAY 2009 MAY 2010

Bloody Terrific Deal!
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129 MARKET STREET, TE AWAMUTU � PH (07) 871 7099 � FAX (07) 871 8435
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Check this out!
Metro�s 2008 Mega Rad

See the new 2008 range of Metro Woodfires today at:

SINGLETON and HANSEN
PLUMBING LTD

New Zealand's No.1 Tested
High Output Woodfire!

23.5
Kilowatts

HOME KILLS
For honest and
efficient service
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MAC’S MEATS
Phone Richard or Donna (07) 871 6611, (021) 279 2201

�Helicopters equipped with DGPS �Charters and Heli trips�Helicopters equipped with DGPS �Charters and Heli trips
www.helia1.co.nzwww.helia1.co.nz
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DAVIN & SUSANNE MUDFORDDAVIN & SUSANNE MUDFORD
Ph: 07 873 6695 / 0274 935 836

� All spraying work
� Topdressing
� Fertiliser application
� Seeding
� Fire lighting
� Fire fighting
� Lifting � Cartage
� Frost control

PARTNERS:
John Gallie
Linda Miles

Valerie Mackay

STAFF SOLICITORS:
Susan Garmonsway

Tomasina Antunovich
Catherine Evans
Jo-Anne Munro

Stacey Heays

53 Mutu Street
Te Awamutu
PO Box 170

Fax: (07) 871 5882
Email:

office@gallie.co.nz

• House, Farm and Commercial

• Subdivision and Planning

• Family and Matrimonial

• Estates, Wills and Trusts

Phone: (07) 872 0560
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Ideal Garages come in genuine NZ Coloursteel™ Sectional and Roll-A-Doors
382 Avalon Drive I Te Rapa I Hamilton I Phone (07) 849 1600 I Fax (07) 849 4950

Call 0800 50 6767... and Bob’s your uncle!
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To pay, or not to pay
- that is the question

Paying tax to the Inland Rev-
enue Department (IRD) is
something we are all required

to do by the Income Tax Act at vari-
ous stages in our lives.

One of the times we will need
to consider whether we need to
pay tax is when we buy and sell
property. Another is when we are
subdividing land.

BUYING AND SELLING
PROPERTY

When considering whether tax is
payable on the properties you buy
and sell the IRD will look at various
factors and reasons.

For example, the IRD will consider
external factors such as how you
use the property, whether your chil-
dren are enrolled in local schooling,
are your power and phone accounts
being generated from the property?
However the main test IRD will use
is ‘what were your intentions’ at the
time you bought the property.

If it was your intention to buy and
then sell a property for a profit then

you may have to pay tax on that
profit.

So say, for example, you buy a run-
down house and plan to complete
some renovations to convert the
house into an attractive purchase
with the aim of making a quick
profit when the property is sold,
then you will be likely to be assessed
for tax on the profit, because your
intention at the time of purchase
was to resell.

Even if you had lived in that prop-
erty for a while, you might still be
assessed for tax as your intention at
the time of purchase was to resell
with a profit.

On the other hand, the profit will
not be taxable if it was your inten-
tion to provide for your family and
as part of that you might possibly
sell the property at some stage in
the future.

Obviously, you would hope that
the property will have increased in
value. In this situation at the time of
purchase you had the intention of
providing a home.

The prospect that you might sell
in the future is in itself not enough
to mean that you will have to pay
tax on the profit you might make
when selling a home.

This doesn’t mean that you have
to live in one property indefinitely.
If you purchased a property with
the intention of living in it, and
then your circumstances change,
that would be a good reason for sell-
ing a property and no tax would be
payable on any profit made.

A change in circumstances might
be a new job, new schools for your

children, or that you wanted to
move to a new neighbourhood.

SUBDIVIDING

If you are subdividing land,
whether it is the back of your
residential section, or a part of your
farm, there are other special ele-
ments the IRD will consider when
assessing whether tax is payable.

The common thread of what
your intention was at the time of
purchasing the land will come up
again.

Some of the matters the IRD will
consider include the length of time
the property has been owned, when
the schemes for development com-
menced, and whether you may be in
the business of land development.

The extent of work that is re-
quired to complete the subdivision
is also an important consideration.
The IRD will consider whether the
work required is minor or not, what
physical work is required, and of
course, the total cost of the work.

A matter to be particularly care-
ful about is that in undertaking a
subdivision you may, in the eyes of
the IRD, make yourself a land de-
veloper, and this could have serious
tax implications for other property
transactions you undertake.

TAKE ADVICE

I strongly advise that before
even instructing your surveyor to
prepare a subdivision application
to Council, you seek the advice of a
Lawyer or Accountant. A few dollars
spent at this point could possibly
save you many thousands of dollars
in tax.

By
Thomasina
Antunovich
— a solicitor
in the
Te Awamutu
firm Gallie
Miles.

AMasterton software company
has released an Online version of
its popular Cashmanager RURAL

farm management software.
CMR Online is designed for equity

partnerships and larger farms. It allows
access to the farms accounting and
planning records from anywhere there
is a broadband connection. The system
has operated as a trial for nearly twelve
months and the benefits have surprised
everyone involved.

Managing director of CRS Software
Ltd, Brian Eccles says, he expected the
software would be popular but he too is
surprised by the range of benefits across
a variety of different situations.

“The obvious use is where an
accounting clerk enters transaction
data, which is compared to a forecast
prepared by the management team and
the results sharedwith the management
team and owners,” he says.

“But the benefits appear to go far
beyond just a better reporting system. It

is in the planning of operations and the
striving to achieve agreed targets where
the biggest benefits are appearing.”

“CMR Online builds on the unique
qualities of the desktop software,
which makes the cycle of planning,
implementation and then review just so
easy,” he says.

“Using an inclusive approach with
CMR Online seems to build a sense of
ownership in those who have to make it
happen – and that can greatly improve
performance.”

The benefit from the online, shared
use capability will depend on changing
existing systems so that the skills of the
entire team are utilised. Brian thinks
that for most equity partnerships
and larger farms this will be a highly
worthwhile transition.

To use CMR Online you must have a
good quality, low latency broadband
connection. It is provided as a monthly
lease. For more information visit
www.CRSoftware.co.nz

Software goes online
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CASH SALES / BUNDLE LOTS

1.8m No.2
1/2 Rounds

$4.95

FENCING - FENCING - FENCING

EACH + GST

BUSINESS TO BUSINESS
LOYALTY SCHEME

WORM LICE

Quarantine Treatments
Heifers and Cows returning to farm

GENESIS POUR ONEPRINEX POUR ON

ECLIPSE
POUR ON

NB: Please observe
with hold and dose rates

for all products

Treat now with

134RR-6187697AA

VetEnt Te Awamutu
Crn Benson & Ohaupo Roads

P 07 872 0240 F 07 872 0246

VetEnt Otorohanga
18 Tuhoro Street

P 07 873 8275 F 07 873 7059

www.ve ten t . co . n z
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Which diet when?

There are many wild ideas out
there about the evils and se-
crets of the food industry, or

the benefits of the latest diet (all
meat, no meat, seaweed, seafood,
raw diets etc. etc.) and this is by no
means limited to humans!

It can be very difficult to know
what’s true and what’s not when
one idea is contradicted by the next
one out!

For the most part, as a vet I
haven’t seen any obvious health
problems in pets being fed higher
quality commercial pet foods, while
on the other hand all vets have seen
health problems associated with
various lower level commercial or
home-made diets. Puppies with
bone growth abnormalities from
too much calcium and cats with se-
vere dental disease from jellymeat
diets are hopefully becoming a
thing of the past.

So what is essential in a diet for
your pet?

All animals need energy and this
is obviously supplied by fats, pro-
teins and carbohydrates.

Vitamins, minerals and water do
not supply any energy however they
are essential. Water is obviously the
most important of all, essential
amino acids are found in proteins,
and essential fatty acids in fats
and oils.

Although carbohydrates and fi-
bre are beneficial to cats and dogs,
they are not essential.

From a nutritional point of view,
cats and dogs are not just small
humans! We need vitamin C in our
diet (as do guinea pigs) but cats and
dogs do not because they can man-
ufacture sufficient in their livers.

Also cats are not small dogs!
Dogs, like us are omnivores. That is
their digestive system is designed
to deal with a mixture of food
types both of animal and plant ori-
gin. So dogs can be fed a vegetarian
diet provided it meets their basic
nutritional requirements.

Cats on the other hand are ob-
ligate carnivores; they must have
a diet that contains nutrients de-
rived from meat. Cats can not be
fed a vegetarian diet without seri-
ous risks to their health.

They require several specific nu-
trients such as taurine, arachidonic
acid and higher levels of protein.
Thus you can never feed a cat dog
food as an exclusive diet.

The use of specific diets to suc-
cessfully help manage many dis-
eases has taken off in the last few
years, and we now have a lot more
options available to us for treat-
ment.

Some examples of the role of
clinical nutrition include:

� In disease energy require-
ments may go up a lot (i.e. heart
failure, cancer, hyperthyroidism,
major trauma) and higher energy
foods should be given.

� Altering the diet can be used to
treat certain diseases – for exam-
ple the ability to dissolve certain
crystals and stones in the urinary
bladder by altering the acidity of
the urine.

� Significant studies have shown
that the use of a specific kidney for-
mulated diet is one of the most im-
portant factors in prolonging life in

cats with chronic kidney disease.
� Life stage diets (puppy/kitten,

adult and senior/ geriatric) and
breed specific diets have been
formulated specifically to provide
the right nutrients for the right
age and for certain breeds that
are prone to specific diseases or
conditions (i.e. German shepherds
and skin).

� Low allergen foods and foods
formulated with ‘novel’ proteins
have been designed to reduce aller-
gies and are beneficial to sensitive
animals.

� Foods and biscuits have been
formulated to reduce the forma-
tion of tartar on the teeth.

So how do you go about choosing
a pet food with all the information
out there that can be contradictory
and confusing?

For a start, it is almost impos-
sible to make a home made ration
that would meet all nutritional
requirements on a daily basis and
be digestible and acceptable to an
animal. It is safer to feed a manu-
factured pet food from a reputable
company.

At VetEnt we only stock diets that
have met AAFCO standards (Ameri-
can food industry standards) or
equivalent and that have been
tried and tested and are backed by
scientific evidence. Your veterinar-
ian or vet nurse can advise you on
the most appropriate food for your
pet, particularly if it becomes ill.

Finally, weigh your pet regularly
because that can give you a simple
and effective indicator of many
food-related problems.

And remember to stick to feed-
ing guidelines; even the best diets
will lead to obesity if overfed!

PS - Our dental promotion last
May was so successful we will be
repeating it again this year – watch
out for the ads and mailer coming
soon!

By Janine
Devaney —
veterinarian
in the
Te Awamutu
firm
VetEnt
Te Awamutu.
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