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Lawnmower & Chainsaw Centre
221 Mahoe Street, Te Awamutu Tel: (07) 871 8838    

Email: chain@xtra.co.nz - www.rideonmower.co.nz
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Visit our Displays
129 Maui St, Te Rapa, Hamilton
or 240 Maniapoto St
Otorohanga
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The New Zealand Rural General 
Practice Network (NZRGPN) was in-
terested in TV3’s recent news story 

on a Dunedin pensioner who had to pay 
over $300 to get emergency medical help 
after hours in Wanaka. 

The story reinforces the NZRGPN’s 
position that the provision of 24/7 oncall 
after-hours care is the most signifi cant 
issue facing rural practitioners and the 
communities they serve.

“Adequately addressing this one issue 
is the best chance New Zealand has of 
signifi cantly improving retention and 
recruitment of rural GPs and nurses,” 
said Dr Tim Malloy, NZRGPN chair. 

The issue encapsulates a problem 
evident throughout New Zealand, and 
is the result of a shortage of GPs in rural 
areas. 

The Network acknowledges the in-
roads made by the Government to ad-
dress workforces shortages in the health 

sector, such as the rural immersion 
programme, increased general practice 
training places and plans to shorten the 
medical training programme. 

However, it cannot be denied that the 
current workforce shortage is a national 
problem. It is most evident in rural com-
munities but if not addressed will fi lter 
through to urban communities. 

“The issue of ‘oncall workload’ must 
be addressed if newly trained general 
practitioners and nurses are ever to be 
attracted to work in rural practice,” said 
Dr Tim Malloy, NZRGPN chair. 

Rural communities are the backbone 
of our economy. As such, their health is 
paramount. 

The NZRGPN believes the solution to 
providing safe after-hours care lies in 
additional resourcing. This would en-
able retention of the existing workforce, 
recruitment of new entrants, and the 
setting of realistic workloads.

PPhhoonnee  ffoorr  aa  nnoo  oobblliiggaattiioonn  ffrreeee  qquuoottee
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COMPLETE FERTILISER 

& LIME SERVICES

RON RUSSO BULK SPREADINGRON RUSSO BULK SPREADING
Spreading Across the Waikato

BAG

CARTAGE

Urea

Causmag

Stock
Meal

Bags delivered with Hiab

A Special Welcome to all
New Farmers in our area

Fertiliser

Urea

Lime

Chicken 
Litter

CARTAGE

AND

SPREADING

Chicken Litter can also be supplied

ONE CALL DOES IT ALL

A/hrs: Stu Tervit (07) 871 4700, 0274 827 856 • John Hare (07) 871 3794, 0274 427 856 • Allan Patterson (07) 871 3956, 0273 427 853 • Email: tmlsales@xtra.co.nz

11//3 3 11//3 3 11//3 3  0% INTEREST 0% INTEREST
ON ALL NEW HOLDEN RODEO ON ALL NEW HOLDEN RODEO 

2WD & 4WD2WD & 4WD
   • Exciting NEW facelift body style
           • ALL NEW diesel 4JJ1 engine
    • 120KW but more importantly 360nm 
        of torque at 1,800 revs
   • Common rail with a variable
       nozzle turbo charger
        • Plus it’s very quiet

TEST DRIVE TODAYTEST DRIVE TODAY

EXAMPLE
LT 2WD 120KW Turbo Diesel
LIST PRICE  ...................... $41,690
1/3 DEPOSIT ..................... $13,896
DUE 12 .............................. $13,896
DUE 24 .............................. $13,896
ON ROAD COSTS AND DOC FEE EXTRA
OUR NORMAL CREDIT CRITERIA  APPLY
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THIS DEALTHIS DEAL
IS SO POPULAR 
IS SO POPULAR 

WE HAVEWE HAVE
EXTENDED IT!
EXTENDED IT!

 New Holden Rodeo  New Holden Rodeo

• 1/3 DEPOSIT (YOUR TRADE MAY COVER THIS)
• 1/3 IN 12 MONTHS • 1/3 IN 24 MONTHS

NO INTEREST, NO PAYMENTS IN BETWEEN - CONDITIONS APPLY
OFFER APPLIES TO GST REGISTERED CLIENTS ONLY

Resources needed 
to improve rural 
health system

Pure Discovery launched
New Zealand Winegrowers has 

launched its new brand which 
celebrates the success story of New 

Zealand’s world-class wines and captures 
their distinctive fl avour. 

The new Pure Discovery brand, 
launched last month at the New Zealand 
Wine Exporters’ Forum, is the result of in-
depth research in Australia, Britain and 
the United States to fi nd out how our 
wines are perceived in those key markets 
which account for 80% of New Zealand’s 
export sales. 

New Zealand Winegrowers asked the 
top importers, retailers, restaurateurs to 
rate how our wines are performing in 
their markets and how they are perceived 
by themselves and consumers. 

The research, carried out over the past 
12 months, showed differences between 
the three markets in their attitudes to 
and perceptions of New Zealand wine, but 

there were strong, common fi ndings, said 
Chris Yorke, global marketing director, 
New Zealand Winegrowers. 

“The New Zealand Wine brand has 
changed and evolved over the years. 
Our latest research confi rms that ‘Pure 
Discovery’ is the next stage for New 
Zealand wine,” said Mr Yorke. 

“The Pure Discovery brand resonates 
across all of the markets. It is an invitation 
to experience something exceptional 
and refl ects our expanding reputation 
for innovation and our intense natural 
experiences including the sensory 
experience of wine. 

With export forecasts on-track to reach 
NZ$1 billion by 2010 and trending to $2 
billion by 2015 New Zealand Winegrowers 
encourage wineries to embrace the new 
brand which is set to take New Zealand 
wine to the next level in the overseas 
market. 
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132 Kihikihi Road, 
Te Awamutu. 
www.wilksbrooke.co.nz 
Ph 871 3079 GRANT WILKS

Mobile 
(0274) 948 672

gwilks@
wilksbrooke.co.nz

ILANA WILKS
Mobile 

(0275) 445 262
iwilks@

wilksbrooke.co.nz

Finance options available. Normal lending criteria apply.   

233RR021-07

Save $1000 on this super versatile 2WD 
quad. Economical, easy to ride and packed 
with useful features, the LT-F160 is ideal for 
small blocks and now only $3,995. 

2WD Specials SAVE $1K!
LT-F250 Ozark 
2WD Manual
Save $1000 on this hardwork-
ing 2WD QuadRunner. This 
practical and compact model 
has feather-lite handling and 
the largest engine in its class. 
Experience it for yourself for 
only $6,995.

OFFER AVAILABLE UNTIL SEPTEMBER 29 2007

PRICES INCLUDE GST. ONLY WHILE STOCKS LAST

LT-F160 QuadRunner 
2WD Manual

LT-F400K7 Eiger 
2WD Manual
Save $1000 on this hardworking 
Eiger. Recognised as one of the best 
two-wheel drive farm quads in the 
business. Try the performance and 
comfort for only $7,995.

Finance Available

Te Awamutu farmers Jane and Dave 
Bryant (pictured) have a challenge for 
other Waikato farmers.

Strong supporters of Hospice Waikato’s 
Building Appeal and its attempt to raise $7 
million for a dedicated facility, they are sug-
gesting farmers donate the proceeds of the 
season’s slinkskin sales to the appeal.

With the calving season in full swing, it 
was a good time to make the decision to 
donate the slinkskin proceeds to hospice 
if farmers weren’t already committed to 
another charity, Mr Bryant said.

Slinkskins are the bodies of calves which 
have died either because of bad weather 

conditions or failure to thrive. The bodies 
are collected throughout the week.

“It’s a fact of farm life,” Mr Bryant said. 
“And this is a painless way for the rural 

community to get involved in the hospice 
appeal.”

Mr Bryant urged farmers to contact their 
slinkskin contractor and arrange for their 
end-of-season cheque to be paid directly to 
Hospice Waikato.

Hospice Waikato fundraising and events 
co-ordinator Diana Fabish said she was ex-
tremely grateful for the suggestion.

“One third of all our clients are based in 
rural Waikato areas so we value their contri-

butions. Every bit counts.”
The Hospice Waikato Building Appeal now 

stands at $5.5 million. Plans for the new hos-
pice facility on Hamilton’s Cobham Dr are in 
the fi nal stages of preparation and building 
is expected to begin shortly.

If you haven’t already donated your pro-
ceeds of casualty calves or slink lambs it 
is easy – all you need to do is contact your 
local slink skin collector and advise them 
that you will be donating your proceeds to 
hospice. 

If you have any queries please contact Di-
ana Fabish (07) 858 6802 or Russell Mayhew 
(07) 858 6806 at Hospice Waikato.

Bryants urge farmers to 
‘get in behind’ hospice

EW’s Forestry to 
Farming Guide
Environment Waikato is offering free envi-

ronmental advice to land owners convert-
ing forestry blocks to farms in the area 

around the upper Waikato River.
Converting land from forest to pasture carries 

a number of short and long term risks including 
erosion, extra sediment and water run-off, re-
duced water quality and increased fl ooding.

Many of these risks can be avoided or mini-
mised by planning the conversion process care-
fully and designing the farm layout to allow for 
things like keeping stock out of waterways and 
locating farm dairies and other facilities away 
from the fl ow of stormwater.

The new Forestry to Farming guide released 
today by the Forest to Farming Group is one 
resource land owners carrying out conversions 
can use to help identify the issues they need to 
manage.

“The guide draws on the experiences of sev-
eral land owners who have already completed 
conversions and want to pass on the lessons 
they learned,” said Environment Waikato’s envi-
ronmental education programme manager Alan 
Campbell.

“To help land owners understand how the is-
sues raised in the guide apply to their block, we’ve 
contracted environmental consultants Norm 
Ngapo and Andy Woodhouse to provide a free 
‘pine-to-pasture’ advisory service.”

The consultants will be available to visit con-
version sites, discuss development plans, iden-
tify potential environmental effects of what is 
planned, and discuss solutions.

“These conversions have the potential to im-
pact on the environment, but assessing all the 
implications will take time. In the meantime, we 
want to work cooperatively with farmers to help 
them minimise the environmental impact of 
what they are doing now, and ensure their farms 
are environmentally sound for the future,” said 
Mr Campbell.

Ideally, advice should be sought in the planning 
stage of conversions, Mr Campbell said. “But even 
if your conversion is well under way or has been 
completed, there are still benefi ts in taking ad-
vantage of free advice to address environmental 
risks and issues.”

Land owners who would like to take advantage 
of this service should call Norm Ngapo on 027 
2902 402 or Andy Woolhouse on 027 292 3138.
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Rural Women ‘rock’

Wharepapa South branch 
of Rural Women recently 
staged a ‘Kids Day Out’ for 

the children of their community. 
Children of all ages had the op-

portunity to have a fun day at 
Castlerock Adventure Park or a fun 
activity day in the local hall.

The older children enjoyed the 
fundamentals of rockclimbing, ab-
seiling and experienced the exhila-
ration of the fl ying fox. 

Thanks to the expertise of branch 
member Deb Hinde and Kevin 
Hammond who kindly donated 
their time for the day, helped along 
by  a grant from Trust Waikato, over 
20 children were able to gain confi -
dence and learn new skills.

“It was supposed to be a kids 
day with parents having the time 
to themselves,” says President Pru 
Fieten, “but there were a lot of par-
ents just as keen to be part of the 
excitement and have a turn as well.”

Russell Gaddes was one of several 

children who wrote to thank the 
instructors. 

“Thank you all for the awesome 
rockclimbing day, everyone who 
went enjoyed it, as well as the 
yummy lunch.”

The younger children were able 
to have a great day in the hall with 
hilarious and often riotous games, 
a painting session, a sensory walk, 
DVD’s and party food for lunch. 

Isabella Bayley produced a beau-
tiful thank you card using some of 
her artwork from the day, which 
said “We Had Fun!”

Those sentiments were echoed 
by all who attended, with some 
families having rather heated dis-
cussions around the dinner table 
that night as to who had had the 
best day – the younger ones or the 
older ones.

RURAL WOMEN                           
 LEARN NEW SKILLS

Nearly 40 people fi lled the impres-
sive Wharepapa South kitchen of 

Karen Saunders to watch Rotorua’s 
award winning chef, Damon McGin-
niss of Bistro 1284 prepare delicious 
meals from cheap cuts of meat.

Lamb neck fi llets and lamb belly 
featured in two of the dishes, while 
the conventional cuts of fi llet and 
rump made up the equally delicious 
beef dishes. None of the dishes re-
quired a long list of ingredients and 
all focused on easy preparation. 

“It’s good to see the use of these 
cheaper cuts – usually they get fed 
to the dogs!” said one of the group. 

 The New Zealand Beef and Lamb 
Marketing Board have ambassador 
chefs who make these days possible 
and everyone was inspired with 
new ideas. 

The Wharepapa South Branch 
of Rural Women supplied scrump-
tious nibbles and wine to go with 
the tastings.

Appreciative comments were 
made for the venue, the recipes and 
the relaxing, informative day.

 MIKAYLA Gaddes (centre facing camera) waits her turn to try rockclimbing.

233RR003-07

AUGUST SPECIALAUGUST SPECIAL

Overall Winners BEST Panel and Paint Shop 2007 

New Zealand Collision Repair Assn National Awards

FREE CAR GROOMING KIT 
with all private and insurance work (over $1000)

233RR032/07

233RR011-07
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AGRICULTURAL 
EQUIPMENT REPAIRS

1317 Alexandra Street
Te Awamutu

PH 871 7062
Call Darryl Haworth

Stewart & Cavalier
-LIMITED-

MECHANICAL & ENGINEERING
   ...the right choice

• General 
Engineering

• Repairs and 
Maintenance

• Design and 
Manufacture 
of new 

 equipment

• Machining

• Workshop 
 or mobile 
 service

Contact the team who are experts in the field



PAGE 5Rural Roundup, Tuesday, August 21, 2007

PHONE
07 872 0291

TE AWAMUTU’S NEW MTD DEALER

 TELEPHONE     HAMILTON TOLL FREE     859 OHAUPO ROAD    FACSIMILE
 07 872 0232           07 849 6000              TE AWAMUTU    07 871 8190

    PAY NO DEPOSIT
NO INTEREST & NO PAYMENTS

UNTIL OCTOBER 2008
  Amazing price on this model

NOW $3599 Limited Stock Only
MTD LT17H
•16.5 HP Tecumseh I/C OHV motor  •107cm/42” side discharge deck
•Hydrostatic drive  •Optional mulch kit

•14 months interest free deferred payment applies to all MTD ride-ons purchased by 31 Dec 2007. Normal credit criteria applies.

23
3R

R
02

2-
07

Kelvin Leach
027 623 7221

$4499

Warren Longman (027) 289 6263
TELEPHONE  HAMILTON TOLL FREE 859 OHAUPO ROAD FACSIMILE
07 872 0232 07 849 6000 TE AWAMUTU 07 871 8190

PHONE
07 872 0291

233RR009-07

CHAINSAW
DEAL OF THE YEARDEAL OF THE YEAR

POWERFUL 55CC POWERFUL 55CC 
ENGINE - 20" BARENGINE - 20" BAR
 Incredi-pull start™(effortless starting)
  1 year warranty

only

$$399 incl GST
Limit - 3 units per customer. Hurry while stocks last.

PLUS!
EXTRA BONUS

Carry Case worth 
$80 included

Wally dedicated 
to Ayrshire breed

LIFE MEMBER: Wally Kite (right) with his Waikato Ayrshire Club award and Ayrshire 
New Zealand Waikato director Peter Addison in the Kite’s calf rearing shed that is 
festooned with ribbons from a lifetime of showing cattle.

There are three things that 
are just about unheard of on 
the farm; tits on a bull, hen’s 

teeth and Waikato Ayrshire Club 
life memberships.

Down in Ohaupo Wally Kite has 
the latter - just the second ever life 
membership awarded by the club 
and the fi rst for at least 10 years.

Mr Kite, his wife Lynda and son 
Zane own and operate the re-
nowned Kiteroa Ayrshires.

He grew up in the district and 
took an active part in the family’s 
farming activities, breaking in the 
swampy Ohaupo land and convert-
ing from beef to dairy.

It was an all-breeds herd at fi rst, 

with a few Ayrshires thrown in sim-
ply because they had been cheap 
to buy. Also the Kites were friends 
with Ayrshire breeder Jack Hall of 
Pukemiro and would get an unreg-
istered bull calf off him each year.

Wally noticed that in the harsh 
conditions, the Ayrshire calves 
fared best, so he pestered Mr Hall 
for a cow.

Instead he was allowed any heifer 
calves from the in-calf heifers, so 
after calving had his fi rst fi ve Ayr-
shires. The family continued down 
the Ayrshire track, but wally’s father 
died soon after and while still just 
in his 20’s, he took over the farm.

More land was purchased as it 

became available and the herd 
numbers increased.

Wally’s son Zane has taken over 
much of the dairying side of the 
business and owns 80% of the herd.

Wally and his wife look after the 
calves.

This year will be the Kiteroa 
Stud’s 36th annual sale - a must on 
many Ayrshire breeder’s calendar 
such is the value placed on Kiteroa 
Ayrshires.

Ayrshire New Zealand Waikato 
director Peter Addison says it has 
been Wally’s contribution over a 
lifetime of farming that earned the 
prestigious life membership.

Continued page 22.
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Weekend break 
from Fieldays
Skellerup con-

g r a t u l a t e 
locals Alistair 

and Mary Bennett 
- winners of the Skel-
lerup Dairy Luxury 
Weekend Draw from 
this year’s National 
Fieldays.

The Bennetts will 
be staying at Villa To-
scana, a Tuscan style 
luxury resort in the 
Coromandel thanks 
to Skellerup.

Dairy farmers who 
visited Skellerup’s 
Dairy site at the 
Fieldays and entered 
the competition 
went into the prize 
draw for the week-
end away, worth 
over $1000. 

Skellerup hope the 
prize will be a relax-
ing break from the 
farm for the couple.

The AGRI Private Capital Fund (AGRI 
Fund) has announced that the offer peri-
od for its capital raising will be extended.

Chairman Peter Jackson says the AGRI 
Fund will now close on September 14, 2007, 
subject to the minimum subscription 
amount of $16 million being raised by 
September 9. 

The intention of the offer extension 
is to give more time for institutions to 
complete due diligence processes, already 
underway. To date, the AGRI Fund has re-
ceived applications for approximately 5.6 
million shares of the 16 million required 
for the AGRI Fund to proceed, predomi-
nantly from small shareholders. 

“Private equity in agriculture is a 
relatively new investment product, and 
therefore the key potential cornerstone 
shareholders we are currently in discus-
sions with require more time to conduct 
due diligence. We are confi dent that, by 
giving these institutions more time, we 
will reach the minimum subscription 
level of 16 million shares,” he says. 

AGRI Fund is also delighted to be able 
to extend this same opportunity to the 
public.

“We have had a signifi cant number 
of unique visitor traffi c (or hits) to our 
website in the past ten days, indicating 
to us that the public also need more time 

to review this excellent opportunity,” Mr 
Jackson says.

“We believe now is the time to invest in 
agriculture with New Zealand beginning 
to see the impact of a world “food shock”, 
driven by tight supplies of dairy and agri-
cultural products worldwide. 

“Demand for milk products in Asia, 
particularly China are expected to grow 
at double-digit levels in the next fi ve years 
and the world is also beginning to see the 
effect of large tracts of land in the United 
States being converted from corn to eth-
anol for bio-fuel. This is translating into 
internationally driven higher commodity 
prices,” Mr Jackson says.  

AGRI Fund is seeking to raise more than 
$60 million to invest in a portfolio of qual-
ity New Zealand farms and agri-business-
es. The AGRI Fund has been established 
by rural syndicate specialist Agricultural 
Investments Limited (AGInvest) and fund 
manager BT Funds Management, which 
is a wholly owned subsidiary of Westpac 
NZ.  

Ordinarily, 50% of the AGRI Fund will be 
invested in farms and 50% in high quality 
agribusiness investments. 

For further information or to obtain a 
copy of the Prospectus and Investment 
Statement please call 0800 800 600 or 
visit www.agrifund.co.

Offer extended

219TC029/07

56 CAMBRIDGE RD, 
(OPPOSITE TIMMO'S ITM) TE AWAMUTU

John & Gail Derecourt - Owner/Managers
PHONE (07) 871 3288

OUR AIM: TO PROVIDE THE BEST EQUIPMENT WITH THE BEST POSSIBLE SERVICE.

HOURS: Monday - Friday: 7.00am - 5.30pm.
Saturday: 8.00am - 4.00pm
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ATTENTION
Farmers, Builders, Home Handymen

Ideal for farm races, site preparation and section developmentIdeal for farm races, site preparation and section development

437 Rickit Road, Te Awamutu

ONE CALL FOR TOTAL SERVICEONE CALL FOR TOTAL SERVICE
MILKING SYSTEMS • REFRIGERATION • EFFLUENT• WATER

Dairy Effluent 
Disposal 

and Irrigation 
Equipment

Farm Refrigeration Units

WATER HEATING UNITS
The shortcut to peak 
milking performance

AUTO ROTOR

24 Hours 
7 Days

MILKING 
MACHINE 
TESTING

234RR041-06

Gavin Chetwin 
Licensed Tester # 557



Ryan Higgs heads 
to the USA this 
month to take up 

a prestigious Fulbright 
Scholarship.

This allows him to 
undertake studies at 
Cornell University and 
he recognises what a life 
changing opportunity 
this will be.

“Being funded to attend 
a world renowned univer-
sity is an opportunity I 
will relish.” 

Ryan was born and bred 
in the Waikato. 

He graduated from 
Massey University ear-
lier this year, completing 
a Bachelor of Applied 
Science with First Class 
Honours in agriculture. 

“My grandparents 
were dairy farmers and 
my parents have a small 
block at Ohaupo, however, 
it wasn’t until I took a holi-
day job on a neighbouring 
farm that I really became 
interested in dairying.” 

Ryan’s path to the Ful-
bright included a lengthy 
application and a nerve-
wracking interview in 
front of a specialist board 
of eight. He was thrilled 
to learn of his acceptance 
late last year.

To undertake the Ful-
bright Scholarship, he will 
be living in upstate New 
York (on the east coast). 

“I’ll be cold in winter and 
hot in summer. Appar-
ently it is 33 degrees at the 
moment, quite a change 
from these cold Waikato 
mornings.” 

Established in 1946, and 
funded by the US Depart-

ment of State, the Ful-
bright aims to increase 
mutual understanding 
between the people of 
the United States and 
other countries, through 
the exchange of people, 
knowledge and skills. 

Ryan’s scholarship is for 
a Master of Science, ma-
joring in animal science. 

He will be focusing on 
protein utilisation and ef-
fi ciency in how dairy cows 
use their feed. 

The cost of the degree is 
over $US120,000. The schol-
arship provides a one-off 
payment of $25,000 with 
the balance being paid by 
the university. 

NZ DAIRY 
SCHOLARSHIP

In 2003 Ryan was one of 
the 16 annual recipients 
of a Dairy Industry Under-
graduate Scholarship. 

These scholarships, 
administered by Dexcel 
and funded by New 
Zealand dairy farmers 
through Dairy InSight, are 
awarded to students with 
a particular interest in 
dairying who are under-
taking an agricultural or 
related degree. 

Worth a total of more 
than $200,000 per annum 
the scholarships have as-
sisted some of the best 
minds within the New 

Zealand dairy industry. 
Scholarship recipients 

have course fees paid to 
a maximum of $4000 per 
annum. 

The scholarships con-
tinue until course com-
pletion, providing grades 
are at an acceptably high 
level. 

Ryan is a young scien-
tist to watch, says Dexcel 
Dairy Sector Education 
Facilitator Bill Barwood. 

“He was an outstanding 
recipient of our scholar-
ship throughout his four 
years at Massey and he is 
poised to have an excep-
tional future in New Zea-
land dairy research.” 
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OHAUPO ROAD, TE AWAMUTU
PHONE 870 5158
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3" Water Pump
6.5HP single-cylinder. 4
stroke air cooled. 28m lift. 
8m suction height. 1000L/min. 
Excellent fuel economy. 
12 month warranty

RRP $578.00 + GST
$42900

EA+GST

$2017
EA+GST

FENCE POSTS
2.4m Strainer No.3

RRP $21.23 + GST

233RR004-07

Fulbright scholar to 
focus on nutrition 

FULBRIGHT Scholar Ryan Higgs of Ohaupo. 

100 Benson Road, Te Awamutu, Phone 871 7321, Fax 871 7391
www.fatmotorcycles.co.nz

Sales: Callum Fawcett - Sales 021 038 6696 and Wayne Shaw - Director 027 527 4111
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$1000 HARD CASH BACK
ON SELECTED YAMAHA MODELS

Call Callum 
or Wayne for 

a trade in 
appraisal on 
your old bike.

7.99%7.99%  INTERESTINTEREST ON ALL ATV QUADS & AG 2 WHEELERS

GRIZZLYGRIZZLY AG 200AG 200

OUR NORMAL LENDING CRITERIA APPLIES
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Rural Contractors Ltd
Farm Development Specialists

Phone: 07 870 6610       Fax: 07 870 6615       email: ruralcon@xtra.co.nz

233RR031-07

Arapuni Road, Te Awamutu

CROP 
GROUND 
PREPARATION 
Time to turn that
unproductive land into profit!! 

Think
■ Subsoil Drainage   
■ Contouring 

We offer
■ Free Consultations
■ Experienced Drivers
■ Diggers
■ Bulldozers
■ Drainage Metal
■ Novapipe

Race and tanker track repairs
■ Grader Hire
■ Roller Hire

Also available
■ Bulk cartage
Fert * Lime  *Metal Aggregate
■ Heavy Haulage

Rural Contractors Ltd would like to welcome new Operations Manager
Charles Sicely. Charles brings a wealth of knowledge and experience to the team.

For all your farm development needs give Charles a call on 027 220 1417.
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Grass & Maize Silage
Mowing • Chopping • Stacking • Wood Shavings

Groundwork • Drilling • Lease Land

“The Silage Specialists”

www.silage.net.nz
972 Paterangi Road

RD3 Ohaupo

Darcy Finch
07 - 871 3218
0275 - 949 521

Gavin Williams
07 - 871 3218
0275 - 713 218

Reliable Service You Can Trust

163RR074/07

Choices influence condition
High carbohydrate supple-

ments help dry cows gain 
weight more quickly and 

will have a positive impact on 
herd production and fertility.

“Achieving dry cow body con-
dition score (BCS) targets of 5 for 
cows and 5.5 for heifers is crucial 
for getting cows cycling again,” 
says Dr Jakob Kleinmans, forage 
products manager for Pioneer 
Brand Seeds. 

While these body condition 
scores have been the target for 
many years the Dexcel Strain 
Trial has demonstrated they are 
even more critical for modern 
high-breeding-worth cows.

“Cow appetite does not peak 
until around six weeks post calv-
ing. During this early portion of 
the lactation it is literally impos-
sible to prevent body weight loss 
no matter what you feed,” says 
Kleinmans.

 “Farmers should aim to mini-
mise loss after calving to one 
body condition score so that 
cows go into mating at BCS 4 or 
better. Cows should be gaining 
BCS during the mating period.”

Large variations occur in the 
effi ciency with which feeds are 
partitioned by the cow to main-
tain or increase body condition. 
Information published by Dex-
cel shows that to put on one 
condition score on a Friesian 
cow over winter, you will need 
to feed 160 kgDM (kilograms of 
drymatter) of  maize silage, 210 
kgDM of autumn saved pasture, 
210 kgDM of palm kernel meal 
or 290 kgDM of average quality 
pasture silage above the cow’s 

maintenance requirements. 
“The different feed-to-body-

condition conversion ratios 
have a huge infl uence on the 
cost of varying wintering sys-
tems,” says Kleinmans. 

Assuming it costs 22 cents/
kgDM to buy in maize silage, $15 
per head per week for winter 
grazing, 27 cents/kgDM for palm 
kernel and $80 per bale for high 
quality pasture silage, the cost 
of the feed required to put on an 
extra condition score would be 
$23.20 for maize silage, $44.90 for 
winter grazing, $56.90 for palm 
kernel and $117.30 for pasture 
silage.

Practical issues must also be 
considered for the examples 
above. Cows that are wintered 
solely on pasture must have 
high intakes to achieve target 
condition score gains. A 500 kg 
Friesian dry cow has a mainte-
nance requirement of 8 kgDM. 

Five weeks winter grazing at 10 
kgDM/hd/day will only supply 70 
kgDM above maintenance. 

This is enough extra energy 
to gain just one-third of a con-
dition score. To gain a whole 
condition score using pasture 
silage requires an intake of 290 

kgDM above maintenance. This 
means feeding, above normal 
pasture allowance, nearly 7 
kgDM pasture silage per day for 
six weeks.

“When considering supple-
mentary feed options, farmers 
should look at exactly what they 
are trying to achieve with that 
feed,” says Kleinmans. “The bal-
ance of nutrients (e.g. protein, 
carbohydrate, fat etc) within the 
feed will ultimately determine 
how that feed is used by the 
cow. Feeds with higher levels of 
carbohydrate (e.g. maize silage 
or maize grain) will be better 
for increasing condition score 
than feeds with higher levels of 
protein or fat. 

“Everyone knows that cows 
gain weight well on maize si-
lage,” says Kleinmans. “Farmers 
need to take advantage of this 
to positively impact the fertility 
of their herds.”

Pasture (autumn)

Pasture silage
(high quality)

Pasture silage
(average quality)

Maize silage

Maize grain

Palm kernel extract

Jersey Holstein/Friesian

130

140

180

100

75

130

210

220

290

160

120

210

KdDM/cow
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is a monthly Te Awamutu Courier supplement.

“Finally someone I 
can talk to about gps”

Biggest range, best prices and 
unbeatable service.
When it comes to auto-steer and guidance you can’t go past 
gps-Ag. Specilaising in auto-steer, we’ve got the knowledge 
and experience that you can trust. You can rest assured that 
our service doesn’t stop at the sale. Simple, straight 
forward and stress free; gps-Ag can tailor a solution for you.

Call today or visit our website to find out 
how straight forward auto-steer can be.

Contact John-Paul (JP) Praat at 
gps-Ag on 0800 GPSAGNZ
Mobile: 0274 99 4493
Email:jp@gps-ag.co.nz
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Mark Lewis - Agriplus

Sandbags answer to 
While unwanted tyres have 

been the mainstay of the 
silage stack for many years, 

Ohaupo dairy farmer Steve Reymer 
reckons there is a better way.

Mr Reymer visited family in Hol-
land with his father John last win-
ter and also took the opportunity 
to do a bit of business.

He says the Dutch way of dairy 
farming is much more intensive 
than New Zealand, but still has 
something to offer our pasture 
based system.

One of those is sandbags for si-
lage stacks. The simple solution has 
a number of benefi ts.

The sandbags are about the same 
weight as a tyre, but are easier 
to move about, more effi cient at 

sealing a stack and are generally a 
much more pleasant proposition 
on a cold winter’s day.

Mr Reymer’s sister Teresa fi lled a 
spare suitcase with 200 sandbags 
(empty of course) when she went 
back recently for her brother to try 
on the farm.

Mr Reymer says the bags can be 
brought in relatively cheaply, but he 
doesn’t think it would be cost effec-
tive to replace all the tyres.

He is using them to seal the edge 
of the stack.

At one metre long it is a simple 
mathematical formula to see how 
many you would need for this pur-
pose.

Because they lay in a straight line, 
they seal the edges better than a 

round tyre.
And when it comes to breaking 

the stack, the bags can be lifted off 
by their handle - much nicer than 
the often wet, rat, wasp or mos-
quito infested and smelly tyre.

He adds that for an initial outlay 
the farmer has his supply of sand-
bags for many years to come, so it is 
not expensive considering a better 
sealed stack means better silage, 
more nutrition from the meal and 
more production.

Mr Reymer says other interested 
in the product can contact him and 
as he has investigated a one-off 
shipment, but needs a relatively 
large order.

For more information email him 
at sandbags@worldnet.co.nz

Corson Tender Leafy maize hybrids are specifi cally 
for maize silage production. Some of the most dis-
tinguishable characteristics  are tall plants with 

additional leaves above the ear; lower cob placement 
with soft cobs and soft kernel texture; relatively good 
leaf disease tolerance; and a wide harvest window due 
to late grain-fi ll and above average staygreen. 

YIELD
Compared to most forages maize silage offers high 

dry matter yield, high energy content and low fi bre 
levels, but has relatively low protein content. These rela-
tively stable yield and forage quality traits assist maize 
silage in being the ideal partner to supplement pasture 
in many New Zealand farming systems. 

Supplementing pasture with maize silage is in-
creasingly being recognised as one of the most profi t-
able ways to improve milk production and increase 
liveweight gain. 

Hybrid selection for maize silage, along with crop 
management, infl uences maize silage yield and quality. 
By identifying hybrids of suitable maturity, leaf disease 
resistance, standability and drought tolerance you are 
well placed to ensure hybrids are suited to your growing 
environment, thus protecting crop yield potential. 

Selecting long maturity hybrids with high yield poten-
tial when you are in a short season environment, or re-
quiring an early harvest is not recommended. Likewise 
there is little purpose in selecting a high yielding hybrid 
with poor leaf disease tolerance when your growing 
area experiences signifi cant leaf disease pressure dur-
ing most seasons. Hybrid yield comparisons over a wide 
range of growing conditions and multiple years provide 
an excellent assessment of hybrid yield performance. 

Corson research demonstrates that leafy hybrids 
are at least the equal of conventional hybrids in yield, 
and in some cases provide consistently superior yield. 
Because the costs associated with maize silage produc-
tion are relatively fi xed on a per area basis, higher yields 
help minimise the cost per kg dry matter (DM) of feed 
produced offering growers a productivity advantage. 
Growers can have confi dence that Tender Leafy hybrids 
provide consistent yield performance. 

QUALITY
Whilst the target of a contract maize grower is to 

grow the highest DM yield for sale, the goal for farmers 
when growing maize silage on farm is to grow the great-
est amount of readily digestible energy per hectare of 
maize silage. Silage quality is therefore of utmost value, 

following hybrid selection based upon yield perform-
ance and key agronomic traits. 

Silage quality characteristics that are considered to 
be of most importance to dairy and beef silage users 
include fi bre fractions, whole plant and fi bre digest-
ibility, starch content and metabolisable energy (ME). 
Corson tests hybrid quality traits using independent 
laboratories, the same labs that undertake feed analysis 
for many NZ farmers each year. 

New Zealand comparisons between Tender Leafy and 
conventional maize silage hybrids indicate quality traits 
measured in the laboratory are fairly similar with no 
one group of hybrids showing advantages in ADF, NDF, 
protein or starch content. Some NZ research has demon-
strated that Tender Leafy hybrids possess signifi cantly 
higher NDF digestibility than conventional hybrids. 

Although combined comparisons between Tender 
Leafy and conventional hybrid groups show little dif-
ference in maize forage quality traits, signifi cant differ-
ences do occur between individual hybrids, just as they 
can in individual paired hybrid yield comparisons. 

Not only do Corson want our products to provide top 
yield performance and yield stability for growers from 
region to region and season to season, we also want to 
provide the ultimate end user with quality feed, not just 
kilograms of dry matter. Our silage research programme 
is devoted to ensuring we achieve this goal and in doing 
so we hope to help farmers in attaining their productiv-
ity and profi tability targets in a sustainable manner. 

Hybrid research vital
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sloppy stacks

OHAUPO farmer Steve Reymer with sandbags imported from 
Holland on his silage stack.
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 REYMER
CONTRACTINGCONTRACTING

RD6, Te AwamutuRD6, Te Awamutu

OWNER/OPERATOR

Phone Bill: 07 871 9677 or 021 768 611

Power Harrowing Ploughing
Roller Drilling Hoeing

Specialists in...
REGRASSING - CULTIVATION

Specialists in...
REGRASSING - CULTIVATION

NEW
DUNCAN 
DRILL -
For accurate 
seed placement 
with presswheels 
for enhanced 
seed to soil con-
tact
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Full Spraying 
Services 

Available
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We Pride Ourselves on Reliability

•M&B•
CONTRACTINGPhone Phone 

07 871 2726 FARM MACHINERY CENTRE

MACHINERY SOLD 
and SERVICED BY

859 Ohaupo Rd, Te Awamutu

Anthony Anthony 
MetcalfeMetcalfe
021 821 809021 821 809

WernerWerner
BetschartBetschart
021 821 808021 821 808

Deane Deane 
ParkesParkes
027 5611 862027 5611 862

Cropping and Regrassing Planting

Silage/Hay Mowing Grass Silage

Maize Silage Regrassing

We pride ourselves on providing you a modern professional 
approach, free advice and experienced operators 

Spring is on the way. It's time to call...

M&BM&B  CONTRACTINGCONTRACTING
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For advertising bookings in this issue 
contact Alan Price - 871 5151

Silage Making & 
Summer Crop Options
Deadline for bookings is Thursday, Sept 6. 

Tuesday, September 18
focusing on.. .. 
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It’s spring, and planning is now un-
der way for the cropping season. 
If you’re a dairy farmer you have 

probably already earmarked your pad-
docks for growing maize.

You may even be thinking about 
growing more maize, hoping to capi-
talise on the higher forecast payouts. 
Here are some tips, which I hope will 
help you maximise your earnings.
Tip 1: Test your soil: 

Many farmers have grown high 
yielding crops of maize silage on pad-
docks coming out of pasture without 
adding any extra nitrogen (N), so be-
fore you set out to cultivate and put 
fertiliser on, test your soil.

A soil test will tell you what the 
current nutrient status of your soil 
is, taking the guesswork out of your 
fertiliser decisions. I suggest testing in 
two increments – the traditional 0-15 
cm, then 15-30 cm. This will also show 
you what the fertility levels are in the 
lower topsoil. Given the increased 
cost of nitrogen and phosphorus fer-
tiliser, only applying what is missing 
can signifi cantly reduce the amount 
you have to spend on fertiliser and 
will help reduce nutrient losses to the 
environment.

Soil tests for N done by various re-
search providers on paddocks before 
and after cultivation have shown that 
considerable amounts of N are present 
in most soils here in the Waikato.

Cultivating and aerating the soil 
triggers further N-mineralisation, 
providing even more N for the maize. 
But it’s the art of the grower to cap-
ture the available N and transfer it 
into product. 

A maize silage crop requires about 
9.5 kg of N per tonne of drymatter 
yield. So if you work on a 24 tonne 

crop, this equates to about 230 kg of N 
per hectare. Research data from the 
Waikato shows that when paddocks 
come out of pasture you can expect 
to fi nd 150-300 kg available N in the 
topsoil after cultivation. This means 
you’ll be wasting money if you add any 
extra N because it will probably be lost 
to the environment.

Nitrogen not utilised by the maize 
crop can leach out of the soil to 
groundwater or run off paddocks 
into nearby waterways triggering 
nuisance growth and algal blooms. 
On average, Waikato dairy farms lose 
around 40 kg N per hectare a year.
Tip 2: Think carefully about 
cultivation techniques.

Cultivation can be very benefi cial 
to some soils, but it can also do a lot 
of damage. That’s why you should only 
start working up your land when soil 
moisture contents are favourable. 

There are a variety of cultivation 
techniques available now, and it’s 
worth taking some time to think care-
fully about the options rather than 
simply agreeing with what your con-
tractor comes up with. For example, 
do you need to cultivate at all or is a 
no-tillage approach worth a shot? 

Research shows that soil can lose 
about 10 tonnes of carbon per hectare 
in the fi rst year it’s cultivated out of 
pasture. This is a considerable amount 
of invaluable organic matter removed 
from your soil, highlighting the impor-
tance of discussing your preferences 
with your contractor well ahead of 
when you want him to turn up. 
Tip 3: Minimise soil erosion. 

Each year tonnes of valuable topsoil 
disappear from the land, ending up 
in our region’s drains and waterways. 
The cost to you is two-fold – you will 
have a loss in your production and you 

will have to pay for a digger to clean 
out your drains.

To prevent this, you should stay 
clear of all steep areas. Make sure you 
also leave a buffer strip of at least two 
metres alongside waterways – this is a 
condition under Environment Waika-
to’s permitted activity rules. 

Buffer zones are important because 
they trap any sediment or fertiliser 
run-off. To get the most benefi t from 
these zones you should actively grow 
rank grass in them and make sure 
they don’t get sprayed. 
Tip 4: Prepare a nutrient 
budget for your maize 
block. 

Because the nutrients in the soil 
vary depending on how different 
blocks are managed, you should have 
a separate nutrient budget for your 
maize block.

Overseer, a computer model de-
veloped by AgResearch, is generally 
considered the best programme for 
preparing nutrient budgets. It can 
be downloaded free from their web-
site. Because the programme is very 
detailed, you should seek specialist 
advice and assistance from your 
fertiliser representative or nutrient 
advisor. These experts will also be able 
to give you advice about nutrient man-
agement practices that will save you 
money and protect and enhance our 
region’s water quality. Information is 
also available from industry, research 
providers and Environment Waikato.

Soil organic matter is another key 
issue to think about, but that would fi ll 
another column. If you need any more 
information about cultivating maize 
silage crops or would like to know 
about the importance of the soil’s or-
ganic matter, call me on Environment 
Waikato’s freephone 0800 800 401.

Tips for growing maize
By Gabriele Kaufl er - Environment Waikato sustainable agriculture coordinator.

GABRIELE KAUFLER

ENVIRONMENT WAIAKTO fi eld day.

Two new forage specialists have been appointed to 
further promote Pioneer brand products to New Zea-
land dairy farmers.

Andrew Powell and Richard Brenton-Rule took up 
their new roles in January and March respectively, said 
Pioneer’s New Zealand representative, Genetic Technolo-
gies Limited.

“We’re delighted to have them on board. They both 
have extensive farming experience and will be able to 
assist farmers to profi tably integrate Pioneer products 
into their dairy farm systems,” said Genetic Technologies 
forage products manager Jakob Kleinmans.

Mr Powell was born and bred in South Taranaki and, 
since his family moved to a dairy farm when he was 10, 
he has wanted to work in the industry.

“I’ve been lucky to have been involved in the develop-
ment of the family farm from an all-grass, low-input sys-
tem to an intensive dairy system, in which maize played 
a large part,” he says.

In addition to his practical knowledge, he studied at 
Massey University for four years, completing a Bachelor 
of Science majoring in Agricultural Science. He then 
achieved an Honours degree with Professor Peter Kemp 
looking at the agronomy of plantain and chicory. 

Mr Powell has also completed papers in dairy farm 
systems, pasture and crop agronomy and ruminant 
nutrition. 

 “Joining Pioneer as a forage specialist was a natural 
choice for me. It gives me the opportunity to analyse 
farm systems out in the fi eld while applying principles 
learnt at Massey to make those systems more profi t-
able,” he says.

Mr Brenton-Rule also grew up on his parents’ farm – a 
sheep and beef unit in Hawke’s Bay – and has a degree in 
horticulture.

He’s spent 14 years in the maize industry in a range of 
roles covering maize breeding, agronomy research, new 
product development, sales and fi eld operations. 

He’s been with Genetic Technologies since 2001, man-
aging its research and fi eld operations.

“This role presented me with the opportunity to 
combine my maize background with helping farmers 
get more from the use of supplements” says Mr Bren-
ton-Rule, “It is great to be able to work with farmers to 
achieve what they want from their farm” 

Mr Powell will be working in the Southern Waikato 
and Taranaki regions while Mr Brenton-Rules’s area is 
Northern Waikato and Northland. They join existing for-
age specialists Ian Williams (Central Waikato and Bay of 
Plenty) and Mark Burke and Grant Matthews who have 
combined area manager/forage specialist roles in the 
lower North Island and South Island respectively.

One of our experienced Forage Specialists will come 
out to your farm, understand your farming goals, 
analyse your system and then recommend what the op-
portunities are for your farm. At the end of the visit to-
gether you and your Pioneer Forage Specialist will have 
established for your farm: your optimal stocking rate, 
how to maximize your feed (pasture and supplements) 
utilisation, how to optimise your supplement response 
and how to improve the productivity of your farm sys-
tem and achieve your farming goals.

For a free, no obligation Farm System Analysis of your 
farm, contact your local Forage Specialist on 0800 PIO-
NEER (0800 746633). 

New to Pioneer team
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Rural Supplies

41 MARKET STREET
TE AWAMUTU
PHONE 870 2836
www.pggwrightson.co.nz

* Guarantee (for all GForce products) applies when used in accordance 
with manufacturer’s instructions.
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You’ve identifi ed your maize 
paddocks, chosen your hybrids 
and got organised for spring 

sowing. 
But have you really taken a good 

look at what is already growing in 
those paddocks?

If you’re like most New Zealand 
farmers, the answer to that ques-
tion is probably not, according to 
Paul Addison, a technical specialist 
for Nufarm.

And if that’s the case, chances are 
you’ll end up paying for it sooner 
rather than later, either in reduced 
maize yields, or poor performance of 
the pasture that follows. 

“Many farmers grow maize silage 
as part of their pasture renewal pro-
gramme,” says Mr Addison. 

“And it’s a great way to go. But 
many of them still under-estimate 
what weeds are actually present in 
their cropping paddocks before they 
start the process, and the damage 
that these can cause in new pastures 
sown after maize.”

“And that’s not to mention the 
effect of weeds on the maize crop 
itself. A serious infestation of 40 
weeds/m2, for example, can easily 
cut 20-30 % from maize yields if they 
are not controlled. 

Mr Addison says cost and time 
pressures are most often the cause 
of inadequate weed control in pad-
docks immediately following sum-
mer crops. 

Often however these are perceived 
rather than real. 

“Planning for an extra herbicide 
application might seem to be down 
time or loss of grazing you can’t af-
ford, but in the long run you’ll more 

than get that back in the life of your 
new pastures after maize,” he points 
out. 

It’s all about taking the long view. 
And that means planning not only 

appropriate spray-out in spring but 
making a commitment to a post 
harvest clean up spray in autumn, as 
well as the recommended pre-emer-
gence herbicide applications for the 
crop itself. 

WHAT’S THE FIRST STEP? 

“Identify all the weeds present 
in your cropping paddocks before 
spray-out. If you have problem per-
ennial weeds - especially grass weeds 
like couch and Mercer grass - and 
you’re planning to sow new pasture 
after maize in autumn, you must 
plan a post-harvest spray as well. 

“Once you’ve identifi ed your weeds, 
apply products such as Roundup 
TRANSORB plus Pulse Penetrant 
ahead of the maize crop, using rates 
recommended for the hardest to kill 

weed species present.”
Next, implement a good weed 

control programme for the maize, 
with pre-emergence herbicides like 
Roustabout and Nu-Trazine 900DF 
to maximise potential yield. 

Following harvest next autumn, 
Paul says, even if it seems like you 
have no time, plan to spray again 
with Roundup TRANSORB to hit any 
remaining perennial weeds when 
they are most vulnerable. Remem-
ber, this is the last opportunity to kill 
these weeds.

“Let the paddock freshen, spray it, 
wait three days, and then graze, cul-
tivate, or drill as per usual. After that 
you’re set to go. 

“This may add a few days to your 
normal procedure but believe me, it’s 
better than looking at a ‘new’ pad-
dock full of couch or Mercer grass in 
just a couple of years.”

For more information on effective 
weed control in maize paddocks this 
spring, talk to your merchant. 

CROP paddocks reward careful scrutiny. 

Prepare for planting
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Phone 871 7006

Specialists in sourcing late model
Cars and Commercials

ACCREDITED 
DEALER

418 Sloane Street, Te Awamutu
email: sales@tass.co.nz
website: www.tass.co.nz

Finance Available From No Deposit • Normal Lending Criteria Apply

SALESALE
TASS FINANCE
All your finance needs
Phone Karen
0800 827 7422

0800 868 277

1996 Toyota Landcruiser
Diesel, two to choose from, both 24 
value models, auto, good km's.

$26,990

1995 Merc SL280 Convertable
Hard and soft tops.

$29,990

2003 Nissan March
5 door hatch, CD player, twin 
airbags, low kms

NOW $13,490

2000 Honda Odyessey
No deposit, low kms. Finance to suit.

NOW $16,990

1998 Volvo S40
2.0L, 4 airbags, factory alloys, CD 
player, very low km's.

$13,990

NOW $8,990

1998 Mitusbishi Mirage
Low kms, auto 1996 Izuzu Wizard

Low kms, 5 door, diesel turbo

$10,990

NEVILLE RAPSON
Mobile: 021-623 950

DOUG RUSHBROOKE
Mobile: 021- 923 850   

CAR VALETCAR VALET
Now AvailableNow Available

$21,990

2002 Ford Courier
Low Kms, 2.5 diesel, nice condition.

$13,490

1994 Toyota Surf
3 litre turbo diesel, only 77,000kms, 
2 to choose from.

Milk processing plants are 
being encouraged to ‘get 
out there and fi nd their 

own milk suppliers’ by the head of 
Waikato Federated Farmers.

Peter Buckley, president of the 
province, said that while many 
of his members are suppliers of 
Fonterra, which takes the great 
bulk of the nation’s milk produc-
tion, there are other members who 
supply independent milk process-
ing factories.

“While Fonterra has to make 
available 400 million litres of milk 
to independent processors, under 
the Dairy Industry Restructuring 
Act (DIRA) the Government can 
make Fonterra provide up to 5% of 
its milk, which equates to around 
750 million litres,” he said.

“Independents therefore need to 

note that the Minister (Agriculture 
Minister Jim Anderton) has limited 
additional supply from Fonterra to 
only 100 million litres of milk for 
this season and to 200 million litres 
for next season.

“Critically, the Minister has also 
announced a pricing review to en-
sure that in the future, regulated 
milk is fairly priced, thereby ad-
dressing a range of long-standing 
industry concerns.”

Mr Buckley said that in the inter-
im, many farmers will question why 
the Minister needed to increase the 
volume of milk to these independ-
ent processors beyond the original 
400 million litres, as it has long been 
argued by Fonterra that this implies 
Fonterra suppliers were effectively 
subsidising their competitors.

He said that given these views 

were widely held by many Fonterra 
suppliers, it put the onus on the 
Minister to ensure that the pricing 
review delivered exactly what had 
been promised – a fair milk price 
that was neither too high nor too 
low.

“Waikato Federated Farmers will 
take an active interest in the proc-
ess of this review to ensure that it 
delivers what is promised.

“The last thing farmers want is 
short-term pain for no long-term 
gain.”

Mr Buckley said he believed Mr 
Anderton was presenting the 
independent processors with the 
challenge to establish their own 
suppliers in their own local areas.

“This is an opportunity for these 
companies to get milk for them-
selves and meet the market.

Independents urged to find own milk

New additions at LIC

Steve Payne is the new 
product development manager 
within Diagnostics team of farm 
improvement company, LIC.
He previously worked as a Scientist 
with HortResearch and prior to 
that with meat industry research 
institute, MIRINZ. He has a Masters 
degree in Science, specialising in 
Biochemistry and Genetics, with a 
thesis on Embryology. 
Simon Mailman is LIC’s new 
Protrack Support Specialist for the 
Christchurch region. He joins the 

team with a strong background 
in both hardware and software 
development and will be based in a 
large growth region for Protrack. 
Garth Stearn is now LIC’s South 
Island Operations and Sales Manger. 

Originally from England, he 
emigrated to New Zealand in 1989 
where he spent nine years working 
with PIC New Zealand (the pig 
industry’s equivalent of LIC) as 
Business Development Manager. 
He has also previously worked for 
Mainland Products as National 

Freight and Logistics Manager and 
for the past 12 months has been a 
consultant specialising in supply 
chain and logistics management for 
companies such as Goodman Fielder, 
Fonterra Brands, RANK Group, KPMG 
and Deloitte. 
Mark Howes is LIC’s new SAP 
programming specialist. Originally 
from the UK, Mark has previously 
worked in the US, Belgium, France 
and England for international door 
and window manufacturer Roto 
Frank Group. 

STEVE PAYNE SIMON MAILMAN GARTH STEARN MARK HOWES
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  Manufacturers and Suppliers of:

Livingstone Lane (off Bond Road), Te Awamutu
Phone: 871 7734 - Fax: 871 7792   Email: farm.eng@xtra.co.nz

General Repairs and On-Site Welding
24hr Service Team (Ph 0274 771 888)

Welding of Steel, Aluminium and Stainless 
Machining, Engineering Supplies
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SERVING THE FARMER FOR 48 
YEARS. FOR ALL YOUR ENGINEERING   

ENQUIRIES PHONE DES MILGATE

WE HAVE MOVED TO NEW PURPOSE BUILT PREMISES

ROTARY COW SHEDS
HERRINGBONE COW SHEDS

YARDS AND PIPE WORK
KATROL TOP GATES

New base for engineering firm

Farm Engineering Services has 
moved into a new purpose-
built base on Livingstone 

Brothers Lane, adding another 
chapter to the proud 48 year his-
tory of this company.

Owner Des Milgate has been with 
the fi rm for 29 years, all of those at 
the old site  on Mahoe Street

He was, however, all too aware 
that he would have to fi nd a new 
premises for his business when the 
lease expired earlier this year.

But, knowing a new premises 
was needed and fi nding one proved 
to be two very different things.

After searching the town he 
couldn’t fi nd any suitable com-
mercial buildings for sale, so he 
started looking at creating one 
from scratch.

“That also proved to be very dif-
fi cult as there wasn’t much in the 

way of commercial land available.”
But a friend told him about the 

new subdivision off Bond Road and 
he snapped up a section.

A purpose-built 500m2 building 
has been added to the land to cre-
ate an ideal workshop, complete 
with plenty of work space, high 
doors for ease of access and an of-
fi ce area.

Mr Milgate says three local fi rms 
were particularly helpful in getting 
the new base established - Gibson 
Rural, Singleton & Hansen and Myl-
chreest Electrical.

“Of course we could also do some 
of the structural work ourselves, so 
it was a joint effort getting it up as 
quickly as possible.”

Farm Engineering Services is 
now providing all general engineer-
ing and structural engineering 
services from the new building.

Services include steel, aluminium  
and stainless welding, as well as full 
machine shop work.

Engineering stock includes steel, 
pulleys, nuts, bolts, bearings etc

Farm Engineering Services also 
has a mobile service to do every-
thing from a small on-site repair to 
full design and construction of new 
cowsheds.

“We do such a broad range of 
work its hard to list it all - let’s just 
say if its engineering we can do it.”

Work in the past has taken them 
as far as north of Hamilton and to 
Taumarunui in the south, but the 
bulk of their work is based in a 50-
60km radius of Te Awamutu.

The workshop is open from 8am-
5pm, but Mr Milgate is usually on 
site much longer than that. He can 
be contacted for further details, en-
quiries or quotes on 871- 7734. 

OWNER  Des Milgate (left) in the new Farm Engineering Services workshop.

RURAL BUSINESS PROFILE
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LMVD                                                                      IMVDA

Freephone 0800 16 90 90 • Ph 871 4187 • www.whmotors.co.nz
Main South Road • Te Awamutu

OPEN 7 DAYS

$16,990

$18,990

GST INCLUDED

$19,990

GST INCLUDED

$13,990

$8,990

TE AWAMUTU'S
SPECIALISTS

97 FORD COURIER
Cab plus, 2.5 diesel, NZ new, 5 speed, canopy, 

tow bar, very tidy ute throughout, 2WD, 
hard to find at this price. NO DEP TAP.

99 TOYOTA DYNA 150 TRUCK
2.8 diesel, 5 speed, new shape, big low loader, 

flat deck, marine ply, air cond, power steer, 
3 seater, car licence and WOF - Bargain. NO DEP TAP.

SALE PRICESALE PRICE DRIVEAWAY

00 TOYOTA TOYOACE 150
Double cab, 4WD with Hi/Low, 3.0 diesel, 5 speed, 

tail lifter, same size tyres, all options, 
very rare unit, low kms, mint! NO DEP TAP.

SALE PRICESALE PRICE DRIVEAWAY

97 ISUZU ELF 250
Tip truck, big 4.6 diesel, 5 speed, power steer, air cond, 
central locking, big tipper deck, absolutely brilliant unit, 

low kms, best price in NZ, 1st to view will buy. NO DEP TAP.

SALE PRICESALE PRICE DRIVEAWAY

GST INCLUDED

GST INCLUDED

98 ISUZU ELF 250
Bottle truck, big 4.6 diesel, auto, LWB, 8 separate 

lockable compartments, roof bin, all alloy, best we've 
seen, excellent service vehicle, 43kms. NO DEP TAP.

SALE PRICESALE PRICE DRIVEAWAY

GST INCLUDED

GST INCLUDED

commercialcommercial

SALE PRICESALE PRICE DRIVEAWAY

GST INCLUDED

GST INCLUDED
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In an increasingly complicated world, it’s essential
you have expert legal advice in matters such as:

Real estate transactions
Dairy Company shares

Asset protection and family trusts
Wills and estate planning
Employment agreements

Property Relationship problems

15 Albert Park Drive, Te Awamutu
• Phone (07) 872 0236    • Fax (07) 871 7654
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Who’d be a farmer .... ?Who’d be a farmer .... ?

Devil’s in the detail

You may recall a recent article 
in the New Zealand Herald 
regarding a couple who had 

been sued for not fulfi lling their 
obligations under an Agreement for 
purchase of another property.

The thrust of this case, heard in 
the Court of Appeal, is that a high 
level of attention must be paid to 
fulfi lling the terms of the contract, 
including those in the ‘fi ne print’.

The case revolved around the 
Flemings who entered into an Agree-
ment to purchase from the Tania 
Mana Family Trust for $860,000. 

Not uncommonly, in a transaction 
of this magnitude, there was a con-
dition which made the Agreement 
conditional upon an unconditional 
Agreement for the sale of their 
property on terms and conditions 
acceptable to them by a certain date. 
The clause went on to add that if the 
sale did not proceed the Agreement 
could be cancelled by either party.

Also added, was what is known 
as a ‘cash out clause’ allowing the 
Vendor to opt out of the Agreement 
if another offer was received, and 
the Purchaser had not gone uncon-
ditional within fi ve working days 
of being notifi ed of that other offer 
being made to the Vendor.

These were known as ‘Special’ or 
‘Further’ terms of the Agreement, 
but there are also several pages 
worth of General Terms and Condi-
tions which apply to Agreements on 
the Standard Real Estate Institute of 
New Zealand/Auckland District Law 

Society form, unless otherwise al-
tered or deleted by the parties. These 
clauses are regularly updated, but 
the clause at the time (and which 
still remains the same in the present 
edition) in question is clause 8.7(2) 
which sets out: ‘the party or parties 
for whose benefi t the condition has 
been included shall do all things 
which may reasonably be necessary 
to enable the condition to be ful-
fi lled by the date for fulfi lment.’ 

The Flemings were not able to sell 
their property and were served with 
a Settlement Notice by the Vendor 
requiring them to settle within 12 
working days, and following that 
period the Vendor cancelled the 
contract and eventually sold to an-
other buyer for $770,000. The Vendor 
Trust then sued the Flemings for the 
shortfall on the sale along with in-
terest claiming that they had failed 
in their contractual obligation.

The Flemings contended that 
they had a signifi cant lawn mow-
ing business and its value would 
be prejudiced if customers learnt 
of their intention to leave the area, 
and so decided not to advertise their 
property widely or through conven-
tional means. While they did con-
tact an estate agent they imposed 
limitations such as not advertising 
the property in any media, no signs 
outside the home, photographs in 
the agent’s window or organising 
open homes. This type of listing is 
known in the real estate business as 
silent or covert.

Several weeks later the Flemings 
arranged for two ‘For Sale’ signs to 
be placed in front of the house but 
other than on that occasion did not 
allow signs to be erected on their 
property, nor allow it to be adver-
tised whether discreetly or in any 
way in which it could be identifi ed, 
nor was it listed on the internet or 
made available as an open home.

Subsequently an unconditional of-
fer was made for the property by Mr 
Fleming’s twin brother but the Flem-
ings decided to await the result of a 
neighbouring auction before com-

mitting themselves to such a sale.
The neighbours’ property went 

unsuccessfully to auction and did 
not reach its reserve and was passed 
in. However, the Flemings did noth-
ing to change their previous stance 
to marketing and advertising their 
property, and did not even recon-
sider a view of its worth. The High 
Court found this quite signifi cant, 
noted the Flemings had not been 
prepared to even reconsider Mr 
Fleming’s brother’s previous offer. 

The Court took a view that while 
the Flemings’ approach to the sale 
of their home may have been ac-
ceptable for Vendors not under a 
contractual imperative to use all ob-
jectively reasonable means to obtain 
an unconditional contract to sell 
their property, it could not be said 
that such an approach was objec-
tively reasonable for a person under 
the constraint the Flemings had.

The Judge’s view was that as the 
Flemings failed to try and sell their 
property through conventional 
means by giving listings to Agents, 
allowing open homes and permit-
ting advertising and marketing, as 
well as advertising over the internet, 
then they had failed in their legal ob-
ligations to take all reasonable steps 
to try to obtain an unconditional 
contract for their property.

The Judge noted the Flemings’ 
view that they were acting in good 
faith to best preserve their fi nancial 
interests but the Court was to look 
at it objectively and as a result the 
Flemings were found liable.

It is important to bear in mind 
this case when a condition is im-
posed for a party’s benefi t in an 
Agreement. That party must do all 
things reasonably necessary to en-
able that condition to be fulfi lled 
and that this may not be as simple 
as that party may think.

It is important to be aware of the 
implications of all the general terms 
and conditions when entering into 
an Agreement for Sale and Purchase, 
and to discuss these with your Law-
yer prior to signing the Agreement.

By Simon 
Brdanovic 
— partner 
in the
Te Awamutu 
fi rm
Edmonds 
Judd.

BOWERS      SON LTD
Phone 07 871 5209Phone 07 871 5209

Crn Alexandra St & Paterangi Rd, Te Awamutu • Email: bowers@wave.co.nz
For friendly, personal service, see your local concrete company

of NZ Concrete 
Technology 

Award

WINNER

STATE OF THE ARTSTATE OF THE ART  
Technology being used in purpose 

built factory on Paterangi Road for...

• Water Tanks •Stone Traps
•Cowshed Effluent Sumps

• Feed Pads • Fertiliser Bins
• Silage Pits • Maize Silage Bunkers 

• Continuous Open Ended Feed Troughs

Your Certified Ready Mix Concrete plant

DON'T WASTE YOURDON'T WASTE YOUR  
SUPPLEMENT FEEDSUPPLEMENT FEED  

STORAGE BUNKERS - ideal for palm kernal 
meal and maize silage. Built to your requirements. 

We install and supply Ready Mix Concrete

233R
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Call us NOW for all your bulk cartage needs: Call us NOW for all your bulk cartage needs: 
Sand, Metal, all types of Drainage Metal, Sand, Metal, all types of Drainage Metal, 

Lime, Fertiliser, Topsoil etc

Free on farm quotes, we can also
arrange truck and digger hire

Phone: (07) 871-4366, 
Mobile: (027) 478-7830 

“On time, experienced,
personal service supplied ”

233RR016-07233RR016-07

t/a A.T. KellyA.T. Kellyact
L O G I S T I C S  L T D
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Te Awamutu

BENSON ROAD, TE AWAMUTU
Phone: 07 870 2411
www.powerfarmingteawamutu.co.nz
Mike Whitburn A/H 07 846 5554 Mobile 0274 824 614

Murray Barclay A/H 07 872 1964 Mobile 0274 753 690

 email: mbarclay@powerfarming.co.nz

MID-YEAR MID-YEAR 
LOADER LOADER 
DEALS!DEALS!

McCormick CX90 
Stoll Loader
1 owner  

$45,000 $45,000 + GST

Case CX80 Stoll 
Loader

$45,000 $45,000 + GST

Landini 8860DT
80hp, 1054 hours, Trima 
loader, great model  

$42,700 $42,700 + GST

Case MXU 115
1 owner, full spec, 
arriving, 1760 hours

On these new units

PLUS 

MANY 

MORE 

QUALITY 

TRACTOR/

FEL’s TO 

CHOOSE 

FROM...

233RR013/07

CORBOYSCORBOYS
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RD3, Te Kawa, Te Awamutu
Phone 07 - 8711 803 • Fax 07 - 8711 651
Cactus  0274 930 897; Angus 027 571 3312

Welcome to Corboy Country -
for contracting excellence contact us today

YOURYOUR
CONTRACTING SPECIALISTSCONTRACTING SPECIALISTS

FARM TRACKS - DRIVEWAYS - SITEWORKS DRAINAGE AND EXCAVATION

UNDERPASS INSTALLATION METAL SUPPLY AND CARTAGE

CORBOY
EARTHMOVERS LTD

Accountants into 
it - boots ‘n’ all

Chartered Accountants got 
their boots dirty at a recent 
course aimed at helping them 

get to grips with life on the farm. 
Run at Lincoln University by Aba-

cus Bio, the course aimed to give a 
practical insight on production 
management on grassland farms. 

The Institute’s Primary Sector 
Committee chair Lyall Evans says 
the course was needed so Chartered 
Accountants can better understand 
issues farmers have to deal with. 

“A generation or two back many 
more people came from a rural 
background and had some under-

standing of farming, at least more 
so than today.  Obviously we cannot 
cover everything in a couple of days 
but anything is a help. Modern farm-
ing is also much more pressurised 
in terms of on-farm production 
systems and a lot more science is ap-
plied to the process,” Mr Evans said. 

“In simple terms, if Chartered Ac-
countants know more about their 
clients’ businesses they can be much 
more effective advisors and have 
a better relationship with their 
clients.” 

Dannevirke Chartered Account-
ant Christine Donald said the course 

was useful, even though she has had 
plenty of on-farm experience. She is 
a partner in a Southern Hawke’s Bay 
sheep and beef farm and is a joint 
facilitator of the Tararua Monitor 
Farm. 

Despite having a rural accounting 
background Mrs Donald still felt the 
course was valuable in helping her 
to understand clients’ businesses, 
particularly in areas she has had 
less exposure to, like dairying.

“It gave me a wee bit more 
confi dence… being able to talk the 
talk with clients and know what 
problems they have.” 
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Life on the farm with Ross Sutton

July has seen a huge variety of weather patterns. 
There were days upon end when it just rained 
and rained. Then during the second week of the 

school holidays we had a week of heavy frosts. The 
third week of July brought some heavy wind and a 
neighbour lost a barn roof. We, thankfully, have es-
caped with only a few minor Poplar branches down. 

My wife Valda wrote the following in an email to 
our daughter overseas and sums up some of the 
work undertaken recently.

 She writes, ‘I have been working in the garden. 
The last few days have been beautiful with frosts 
but lovely warm days, so I have been pruning roses 
and having a good tidy up. There have been two pi-
geons that keep me company and move around the 
trees. They don’t mind me and spend most of the day 
around the garden.’ 

In fact I can mow under the plum tree while they 
perch above me.

Indeed, July is the time for all the winter jobs to be 
done. We have rose bushes, climbing and rambling 
roses plus Cecille Brunner spread over an arch. It has 
taken time to prune them and their thorns can leave 
a sore fi nger. Luckily I had been preparing a large bon-
fi re so all the pruned wood went straight on. 

This is also the month when we have hundreds of 
red hot pokers in fl ower. They and the Tree Lucern are 
about the only things that are in fl ower. With them 
come the Silver-eyes and Tui. In fact, the Tui when 
getting nectar from the yellow pokers will bend the 
stems right over until they touch the ground.

The lovely Rosellas have been fl itting around. Usu-
ally they never come near the house as they are quite 
skittish but I saw a couple outside our bedroom win-
dow on the Elena rose recently. Unfortunately they 
disappeared before I could get my camera.

Valda has also pruned our fairly large Wisteria and 
we have completely rearranged eleven of our Rhodo-
dendrons and Azaleas. Many had copped the wind 
and were mis-shapen so they have been transplanted 
onto a protected bank. Most are about eight or nine 
years old and have well established root systems, but 
hopefully the root boles will survive. The hydrangeas 
will be the last to be cut back.

Since we came here, we have planted hundreds of 
daffodils which are now appearing above ground. 
Grape hyacinths are popping up as well. One can 
almost see spring as the shrubs develop their fl ower 
heads. 

Out on the farm the four ewes have all had twin 
lambs and the cows are bagging up ready to make 
their deliveries. Unfortunately one made an early 
drop when the foetus had a couple of months to go. 
The sheep are getting silage and sheep nuts daily 
while the cattle are on silage and the remnants of 
grass. The cows have had a dose of B12 to counteract 
any cobalt and selenium defi ciency. Selenium is sup-
posed to help with calving.

A lot of our paddocks are elongated and had only 
one water trough so we had Mike Zagg of Cambridge 
Water Pump Services come and do the trenching and 
lay alkathene pipe. Over the past month four new 
troughs have been connected. 

We spent a very interesting day at Mark and 
Michelle Bocock’s calf rearing property during the 
school holidays. It was arranged by the Mid-Northern 
Beef Council and was a day well spent.

Paradise ducks have come and gone while a pair of 
wild ducks is building a nest on our tiny lake. I face-
tiously call it Lake Valda, after my wife, who says a 
decent sized lake would be okay. Perhaps when I have 
a spare thousand dollars, I will have it enlarged.

Getting into the garden

PIGEON eating tree lucern. TUI in the red hot poker.

129 MARKET STREET, TE AWAMUTU • PH (07) 871 7099 • FAX (07) 871 8435

SINGLETON and HANSEN
PLUMBING LTDMaster

Plumbers

PLUMBING 
Urban and Rural Specialists

• Plumbing • Water Tanks 

• Roofing • Spouting 

• Gas Fitting • Drainage 

• Plumbing Supplies

GAS & WOOD

For all your plumbing and 
heating requirements talk to 

the firm that has been serving 
Te Awamutu since 1949.

262R
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BAILEY INGHAM LIMITED

OOttoorroohhaannggaa
specialising in

• Farming and Business Accounting
• Personal and Company Taxation
• Investment
• Budgeting and Planning
• Family Trust Management

For a no obligation free interview and
personalised, highly experienced service to discuss

your accounting and farming requirements

CONTACT US ON

FREEPHONE 0800 482 928
18 Maniapoto Street, Otorohanga

Phone (07) 873 7325 • Fax (07) 873 8461
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Year of dairy farmer

The Chinese called 2007 the 
year of the pig, I think I might 
call 2007 the year of the dairy 

farmer. There has been nothing 
but good news for dairy farmers 
this year. 

World commodity prices for 
dairy products have risen and 
they look likely to continue to rise. 
This increase in world commodity 
prices is due to increased demand 
coupled with higher costs of pro-
duction, particularly for those 
dairy farmers who have to use 
stock feed.

The New Zealand Dollar (NZD) 
has hit record highs this year 
mainly against the United States 
Dollar (USD), which generally cuts 
into exporter’s profi ts, however 
amongst all of this there has still 
been continued talk of a record 
payout for New Zealand dairy 
farmers. 

Westpac’s chief economist Doug 
Steel has been quoted as saying he 
believes the payout may go as high 
as $6.60/kg of milksolids. 

The past month has seen the 
NZD lose strength over the USD, 
which is even more good news for 
exporters and in particular dairy 
farmers.

If nothing changes from last 
year to this year, production is the 
same and no major expenditure is 
required this increased dairy pay-
out will simply generate a higher 
taxable income for dairy farmers 
and provide them with more cash 
on hand to spend.

This increased cash on hand will 
provide dairy farmers with several 
choices to make. 

Do you go out and buy a new 
piece of machinery for the farm, do 
you reduce debt while you can and 
pay off some mortgage principle. 

Some dairy farmers may even 
see this is the prime opportunity 
to expand their empire.

What ever choice the dairy 
farmer makes there is going to be 
one certainty, your income tax bill 
will be higher. 

This is one area that is often 
overlooked until the new piece of 
machinery or farm is purchased. 
Tax planning in the forthcoming 
year and subsequent years is cru-
cial as penalties and interest on 
over due tax arrears can be quite 
substantial.

I suggest you spend a little 
time talking to your accountant 
and producing a forecast budget 
based on your expected produc-
tion levels, expected dairy payout 
and adjusting expenses for any 
new developments over and above 
last year. 

There may also be an opportu-
nity to produce interim fi nancial 
accounts in February/March for 
the 9 or 10 months operations to 
date. 

This will provide you with a 
pretty accurate idea of what your 
tax liability is likely to be and will 
give you a guide to see what sur-
plus cash you may have to spend.

I would also like to take this op-
portunity to let you know that for 
fi nancial years beginning on or 
after April 1, 2008 (for most dairy 
farmers this will be June 1, 2008) 
the company tax rate will be re-
duced from 33% to 30%. 

Again this will only affect those 
dairy farmers who operate under 
a company structure. 

This reduction in the company 
tax rate provides an opportunity 
for tax savings. 

In summary the next few years 
are looking very good for dairy 
farmers so with a little forecast-
ing and tax planning you can avoid 
any unnecessary surprises and feel 
easy about spending your money 
how you choose to. 

233RR012-07

For friendly, personal service phone 872 0585
195 MAHOE STREET, TE AWAMUTU

www.gydewansbone.co.nz

Mervyn Gyde
Director

Graeme Wansbone
Director

Duncan Gray
Associate

Lance Fielder
Associate

HOME KILLS
For honest and 
efficient service
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MAC’S MEAMAC’S MEATSTS
Phone Richard or Donna (07) 871 6611, (021) 279 2201

Ravensdown has an-
nounce that it will 
be joining Lincoln 

University and Rabobank 
in supporting the Lincoln 
University Foundation 
Farmer of the Year com-
petition.

In these awards, the 
Foundation aims to 
recognize outstanding, 
innovative management 

practitioners and mar-
keters, who are provid-
ing leadership in land 
based business and will 
benefi t from further 
study overseas.

“The Lincoln University 
Foundation Farmer of 
the Year Award matches 
Ravensdown’s own crite-
ria perfectly”, says Raven-
sdown’s Chairman Mr Bill 

McLeod. 
Ravensdown’s spon-

sors events and awards 
that either acknowledge 
and reward excellence 
amongst farmers and 
growers or which aid the 
transfer of agricultural 
or horticultural technol-
ogy. 

Ravensdown is the 
largest supplier of fer-

tiliser in New Zealand, 
supplying more than half 
of all the fertiliser used in 
New Zealand agriculture. 

It is owned 100% by 
New Zealand farmers, 
providing them with 
sound technical advice 
and a comprehensive 
range of key farming 
inputs, all at the lowest 
sustainable cost. 

Ravensdown supports Farmer of Year

By Lance 
Fielder —  
associate in 
the
Te Awamutu 
fi rm Gyde 
Wansbone.
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• Top Dog Overhead Gates
• Backing Gates
• Yard Scrapers
• Rotary Water Glands
• Electric Glands
• Centre Posts
• Precast Grated Sumps

YARD SYSTEMS

CALL US NOW ON: (07) 873 0819 or FAX: (07) 873 0839
178 Maihiihi Rd, RD2 Otorohanga
or visit our website www.dairytech.co.nz

191RR015/07

with home 
grown grown 
meatmeat

Stock your Stock your 
freezerfreezer

We have a vehicle We have a vehicle 

especially designed for farm especially designed for farm 

pick-up and killing pick-up and killing 

in your areain your area

We are not retail butchers We are not retail butchers 

and handle no stock, and handle no stock, 

except farmer-ownedexcept farmer-owned

We have a fully We have a fully 

equipped van to deliver equipped van to deliver 

your pre-packed meat back your pre-packed meat back 

to youto you

• Bacon Cured• Bacon Cured
• All corned cuts processed• All corned cuts processed
• Sausages• Sausages

All beasts hung for at least All beasts hung for at least 
six days before processingsix days before processing

Te Awamutu Te Awamutu 
Pre-Packers LtdPre-Packers Ltd

Rickit Road, Te AwamutuRickit Road, Te Awamutu
Ph 871 5320 A/H 871 6305Ph 871 5320 A/H 871 6305
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Farmstaff Solutions...
Gets staff on demand. Check 
out our website. Just select your 
region and view the options 
available for you now.

We suggest you book in advance. 
But in cases of an emergency, 
give us a call and we will see 
what we can do.

Our offi ces are listed in the 
website. In case you cannot fi nd 
a location near to you, please 
contact our central branch in 
Hamilton on (07) 846 0643.

Contact us:

Kris at 027 539 6124

Don at 027 539 6412

info@farmstaffsolutions.com

www.farmstaffsolutions.com

Relief Milking

Permanent 
Placements

Weed 
Spraying

Fencing

Calf Rearing

Tractor 
Driving

Crisis Relief

Farm 
Machinery

233RR010/07

Dedicated to Ayrshires
From page 5.

Ayrshire club members say wally 
is never too busy to help another 
breeder, whether it is with advice, 
help with rearing calves or show-
ing.

Mr Addison says once Wally 
showed a calf on his behalf, and 
did such a good job he beat out his 
own entry.

He and Zane are also senior 
judges, and Wally takes the time 
to help young people wanting to 
learn about being a judge.

Wally has judged at one New Zea-
land Royal Show, and three Austral-

ian Royal Shows, as well as events 
in every district in New Zealand.

He says the two highlights of a 46 
year career breeding Ayrshires was 
winning the All Breeds Champion 
Cow in 1983 at the Hastings Royal 
Show with Kiteroa Bon Tweety 
in a class of over 50 head and see-
ing his son Zane winning Grand 
Champion All Breeds at the 2000 
Waikato Royal Show with Kiteroa 
Easter Boney.

Zane went on to win the Johnny 
Rogers Trophy for the supreme 
exhibit. He had purchased the cow 
from his father as a rising two-

year-old at the annual sale.
Wally says after all those years 

he knows he made a good choice 
with Ayrshires.

He likes to call them an ‘easy care 
cow’ - a good size for the conditions 
and a good temperament for show 
or production.

As well as his almost life-long 
interest in Ayrshires, Wally breeds 
pigs and has given years of service 
to farming, though A&P Associa-
tion and Calf Club, and supported 
his beloved Ohaupo Rugby Club 
though playing and administra-
tion.

Successful year 
for Jersey Club
Te Awamutu Jersey Cattle Club welcomed nine 

new members at its AGM held last month.
Paul Johnson was elected president, with 

senior vice president being Ron Hamilton and junior 
vice president Nigel Riddell.

The committee is A Shaw, R Turner, R Riddell, B 
Oyler, R Harris, S Hamilton, D Glass (secretary), L 
Shaw (treasurer) and A Berry (show secretary).

One of their fi rst tasks was to discuss an action 
plan to assist newer members to be successful Jer-
sey breeders and farmers.

The club is considering running a seminar with a 
range of topics to help them develop their farming 
and Jersey breeding decision making and skills.
Annual production awards:

JS Pattison Memorial Trophy - 3 consecutive 
lactations: Singh Partnership, Mount Cosy Fabs Sharee 
Ex6, 04 - 05, 675KgMS, 05 - 06, 608KgMS, 06 - 07, 594KgMS, 
1877KgMS, 1; RA and PE Adam, Carnmor Malcoms Oralee 
Ex5, 592, 642, 546, 1780, 2; RA and PE Adam, Carnmor Ear-
nests Angie VG2, 548, 574, 656, 1778, 3.

Te Awamutu jersey Club Trophy - 4 year old: 
RA and PE Adam, Carnmor Wills Charmaine VG3, 579KgMS, 
302 days, 1; RA and PE Adam, Carnmor Prince’s Coralie Ex4, 
565, 300, 2; RA and PE Adam, Carnmor Mols Lucy VG4, 548, 
305, 3.

Te Awamutu Solids Trophy - Improvement 
from previous year on herd test: RA and PE Adam, 
05 -06, 426KgMS, 283 days, 06 - 07, 461KgMS, 286 days, 35KgMS 
improvement, 1; AAR and EJ Riddell, 418, 276, 450, 278, 32, 2.

McKinley Challenge Trophy - 2 year old: 
Singh Partnership, Mount Cosy Fabs Art VG2, 548KgMS, 277 
days, 1; RA and PE Adam, Thornwood Aces Calista Ex2, 454, 
305, 2; Nigel Riddell, Thornlea Hifl y Ezzie VG2, 451, 305, 3.

Lamb supplies 
well down
New Zealand lamb supplies for next year will be sig-

nifi cantly reduced with the lamb crop expected to 
be well down. 

This will mean a much lower kill for next year, according 
to Meat & Wool New Zealand.

The Stock Number Survey, taken on July 1 signals that 
the lamb crop is likely to be down 1.7 million (- 5%) because 
of the lower number of ewes mated and an expected 
2.9% decline in the overall lambing percentage. Lambing 
percentages in all regions other than the East Coast are 
expected to be similar to last year, but because of drought, 
the East Coast lambing percentage will be well back.

This results in the predicted lamb slaughter decreasing 
1.5 million (- 5.7%) on the previous year.

Meat & Wool New Zealand economic service execu-
tive director Rob Davison says the survey shows there 
are nearly one million less sheep than a year ago. Overall 
sheep numbers dropped 2.4% from the previous year to 
39.1 million head. This decrease has been driven by a 9% 
drop in sheep numbers from the drought-affected East 
Coast.

Beef cattle numbers have remained stable at 4.43 mil-
lion head (-0.2%).

“In all regions beef cattle numbers increased apart 
from the East Coast where drought forced a 13% decrease. 
Breeding cows on the East Coast declined 8% with some 
complete herds sold, although some farmers have en-
deavoured to retain cows because of the positive outlook 
for beef.

“In previous droughts there was a much greater reduc-
tion in cattle numbers compared to sheep than occurred 
this year, and that’s because sheep are easier to manage 
than cattle during dry periods.”
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...come and see the friendly 
team at VetEnt Te Awamutu.”

CALF CLUB
We have all

requirements instore

Halters, leads, milk powder, brushes, covers etc...
We ALSO have Calf Club Diaries for school children

If you want the best for your calves
BOOK THEM IN NOW and have them 

dehorned by the professionals

   ■   Competitive Prices
   ■   Options to Suit
   ■   Pain Management

HOUSE PILES
125x125x1.2m H5

$9.50+GST each

PLYWOOD
2400x1200 H3 CD

12mm - $48.74 + GST

9mm - $38.27 + GST

FAST SET
CONCRETE

25kg bag $8.65 + GST

CASH SALES ONLY
233RR020/07

By Janine 
Devaney — 
veterinarian 
in the
Te Awamutu 
fi rm 
VetEnt
Te Awamutu.

Feline AIDS awareness

Feline immunodefi ciency virus 
(FIV) causes an infectious dis-
ease in cats similar to the HIV 

virus in humans.
It attacks and weakens the 

body’s immune system, making 
the animal more susceptible to 
infections and diseases. It occurs 
worldwide and it is estimated that 
approximately 10-14% of the New 
Zealand cat population is infected. 
We have a high incidence in New 
Zealand because of the ‘outdoor’ 
nature of our cats and the amount 
of fi ghting that goes with this! 
With increasing awareness and 
better testing methods, we have 
identifi ed many infected cats in 
the Te Awamutu and Otorohanga 
areas over the past year.

Transfer of the disease occurs 
primarily from cat to cat through 

saliva (usually from biting), thus 
outdoor aggressive entire male 
cats that fi ght are most likely to be 
infected and spread the disease. 

The spread of FIV through wa-
tering bowls and grooming is un-
likely as the virus needs to get into 
a deep bite wound to replicate. 
Although rare, it is possible for a 
mother to pass the infection on to 
her unborn kittens. 

The most common time when 
we diagnose cats with FIV is 
when they are in the clinic being 
treated for other problems such 
as bladder, skin and respiratory 
infections. 

Often cats who are FIV positive 
get repeated infections, take long-
er to recover, or do not respond 
to normal treatment, and this is 
what can make us suspicious that 
their immune system is not as 
good as a normal cat and that they 
may have FIV. 

Any secondary infections in a 
FIV positive cat should be treated 
promptly and aggressively to en-
sure a good outcome.

It is important to realize that a 
positive test for FIV is not always a 
mandatory death sentence. 

With high protein diets and ag-
gressive treatment of any second-
ary infections, many FIV positive 
cats can lead a reasonably normal 
life. 

However, they preferably should 
be confi ned indoors to limit their 
ability to spread the virus to other 
cats.

There is a vaccine available in 
New Zealand, and we would highly 
recommend it in certain cases 
such as if you have several cats 
where one is infected, or have had 
previous cats with the disease. 

Like a lot of viruses there are 
several strains of FIV and the New 
Zealand strain is slightly different 
to the American one where the 
vaccine is made.

However, the vaccine is believed 
to still offer good cross-protection 
and trials are being done as we 
speak to assess exactly how ef-
fective the vaccine is for the New 
Zealand situation. 

A course of three injections 
three weeks apart is required and 
thereafter an annual booster. The 
vaccine can be incorporated into 
the normal kitten or annual vac-
cination programme. 

However, for older cats we 
would recommend testing fi rst 
to ensure they do not already have 
the disease. 

If you are concerned about the 
possibility of your cat having or 
acquiring this disease, or would 
like to start up a vaccination 
programme, please talk to us at 
VetEnt.

Inger joins Ravensdown 
The Ravensdown Board 

has been joined by 
farmer, Auckland entre-

preneur and co-founder of the 
Warehouse, Glen Inger (right)

In announcing Mr Inger’s 
appointment to the Raven-
sdown board, Chairman Bill 
McLeod said, “Glen brings a 
unique blend of skills to the 
board being both a signifi cant 
farmer and co-architect of 
arguably the country’s most 

successful retailer”.
Mr Inger farms two dairy 

and two sheep and beef farms 
and forestry interesting in the 
Northland region

Ravensdown’s constitu-
tion allows for the board to 
appoint up to two directors 
in addition to the ten geo-
graphically based shareholder 
elected directors. 

Mr Inger aged 44, is married 
with four teenage children.
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We are the specialists in all fertiliser, lime and high 
analysis groundspreading

We have the latest 4WD groundspreading trucks

All equipped with flotation tyres and latest computer  
systems for precise fertiliser application

All trucks are      Certified

ALSO AVAILABLE: MINI SPREADER / ORGANIC FERTILISER SPREADER /
LOADER FOR ON FARM JOBS / SALVAGE WINCH.

 Plus, for your convenience we have our own bulk stores.
So for a first class job at a fair and competitive price,

Phone Tony 07 871 6281 or visit our website: www.groundspread.co.nz
DEPOT: 126 Paterangi Rd, Te Awamutu. Fax 07 871 8532. Mobile: 0800 923 883

164RR029/06

Tony Cook Groundspread Limited 
welcomes all new farmers to the district, 
and wishes them and existing clients all 

the best for the coming season
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